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GREAT INCREASE IN PREMIUMS. 


The presentation of figures in another col- 
umn showing the increases in fire insurance 
premiums last year is certainly worthy of some 
thought and reflection. The companies that 
remain with us from year to year and are 
looked upon as synonyms for safety and pro- 
tection have fared well. They have reaped 
the harvest left by institutions that reinsured 
or quit the country. The companies that have 
stood by their guns are now able to reap the 
reward. Those that retired left just at the 
turning point of upward rates and better con- 
ditions. These stanch old established insti- 
tutionns, both American and foreign, which 
are well rooted in this country, have gained a 
great advantage in the way of establishing 
more firmly the relationship between them and 
their agents. Local agents have grown tired 
of so many reinsurances, and are concentrating 
as far-as possible, their business in companies 
which do not require an interrogation point 
after their names. 


OHIO’S FIRE INSURANCE COMPANIES. 


From year to year we are pleased to note 
the progress of the Ohio state fire insurance 
companies. Most of them confine their op- 
erations to the State, or, if they go outside, they 
are very careful as to their writings. Both 
the stock companies and the state mutuals 
have done much for the underwriting of the 
State. With scarcely an exception, they are 
managed by men of superior ability, who have 
made money for their companies and have al- 
ways been honorable in their dealings. We 
do not believe that any State can show as fine 
a class of underwriters for the state compa- 
nies as can be found in Ohio. THE WESTERN 
UNDERWRITER has watched the Ohio fire com- 
panies advance with more than ordinary in- 
terest. They have systems of their own which 
ire successful, and in confining their opera- 
tions to a narrow field they are able to select 
their business most carefully. We are pleased 
10 give this tribute to a class of underwriters 
that we believe to be conducive to the highest 
g00d of the business. 


FIRES HAVE A GOOD EFFECT. 


The numerous fires during January prob- 
ably had a very good effect on the fire in- 
irance business and were really a blessing 
disguise. The splendid reports of the year, 
iowing that good money had been made in 
every direction, put all the companies in fine 
icttle. They began being more liberal with 
ents, they allowed more privileges and the 
sns of disintegration ‘soon appear. The run 
' losses has tended to check this tendency. 
year of prosperity seems to breed evil re- 
sults in the fire insurance business. After all 
that has been said and commented upon re- 
gording this subject, yet underwriters will 
loosen up after a little money has been made 
aid reach out to make a larger sum. It is 





one of the strange phases of the business 
which during the present generation will 
scarcely be overcome. 


GREAT GROWTH OF THE MUTUAL. 


The figures of the Mutual Life of New York 
show remarkable development during the year. 
It received for premiums last year $56,874,062. 
From other sources its income was $16,430,960, 
making a total of $73,305,022. Its disburse- 
ments amounted to $44,150,307, which include 
$17,520,455 paid in death claims, $11,580,201 
for endowments, dividends, etc., and $15,040,- 
650 for other accounts. The assets are now 
$382,432,681. The liabilities include policy re- 
serves of $314,293,458, a “contingent guarantee 
fund” of $65,119,223, and liability for author- 
ized dividends of $3,020,000. The “contingent 
guarantee fund” of the Mutual Life is really 
its surplus. The insurance in force amounts 
to $1,342,912,062. 





RECEIVER FOR THE KANSAS MUTUAL. 

Judge Hook at Topeka, has placed the Kan- 
sas Mutual Life in the hands of a receiver. 
Contention arose on account of an old policy 
holder who objected to the absorption of the 
Kansas Mutual ‘by the Kansas Union Life, a 
stock company, he claiming the policyholders 
were superseded in the act and did not get 
their just rights. The Kansas Union has se- 
cured the business and now the receiver of 
the Kansas Mutual will hold the bag. 





ANNUAL GATHERING OF THE HARTFORD. 

The western field force and local managers 
in the large cities representing the Hartford 
Fire will be at the western office this week at 
the annual round-up. President Chase of the 
company is in the city and will be present at 
the meeting. R. M. Bissell, the recently 
elected vice-president, who has been confined 
to his house on account of illness for five or 
six weeks, will probably be able to be in at- 
tendance also. 





MANAGER N. K. MEAD RESIGNS. 


N. K. Mead, of Cincinnati, who has been 
manager for Southern Ohio of the Security 
Trust & Life for several years, has tendered 
his resignation to that company to take effect 
on February 28. He will be succeeded by 
Fred W. Porter, of Philadelphia, who has 
been with the Sun Life of Canada as Super- 
intendent for West Virginia for some time 
past. 





CHANGES SAID TO BE BREWING. 
Advices from the East indicate that some 
important changes are brewing in the execu- 
tive management of the Union Casualty of St. 
Louis. It is also reported that other im- 
portant moves may be taken by the company. 
The annual meeting of the company will be 
held next Tuesday and it is probable that some 

interesting action will then be taken. 





A peculiar petition has been presented to 
Commissioner Dearth of Minnesota, asking 
that the license of the New York Life be re- 
voked. Mrs. Emma Ryan had a five year 
old son killed in the New York Life building 
at St. Paul by an elevator. The petitioner re- 
cites’that the company violated the law in the 
transfer of a pending suit from the state to the 
federal court. The matter has been trans- 
ferred to the attorney general. 





The loss ratio in the Pacific Coast territory 
last year averages about 40 per cent. 

Some improvements are proposed in the Co- 
lumbus, O., fire department service. Several 
water mains are to be enlarged and extended; 
public institutions are to have additional pro- 
tection by enlarging the service pipes and con- 
necting cisterns with the water mains; seven- 
teen additional fire hydrants are to be installed, 





A valued policy bill has been introduced in 
the Kansas legislature, covering personal prop- 
erty as well as buildings, 








Special Agent of the Home in Illinois Is Given 
Recognition of His Efficient and 
Able Work. 





Fred T. Wise, special agent of the Home 
in Illinois, has been given the title of Illinois 
state agent, which is a recognition of the 
ability of the young man, who has rapidly 
come to the front and has demonstrated his 
efficiency and faithfulness by hard work and 
earnest effort. Mr. Wise has had charge of 
the Illinois field since Henry Fowler resigned 
the state agency and returned to Ohio a year 
ago. Mr. Fowler’s recent appointment as ex- 
ecutive special agent of the company at the 
New York office confirmed the general belief 
that Illinois would soon be officially assigned 
to Mr. Wise. 

Mr. Wise is a native of Illinois and is a 
son of Dr. Wise of Springfield, for over a 
quarter of a century Illinois state agent of 
the Phenix of Brooklyn. The son served the 
Phenix in the western department headquar- 
ters at Chicago, and afterward took a field 
position. In 1896 he became state agent of the 
German of Indiana for Illinois and Wisconsin, 
making in that position a record that attracted 
general attention. He began his work for the 
Home as special agent in Illinois under State 
Agent Fowler in May, 1900, and has done 
splendid work for the company. 





AMAZON WILL BE OUSTED FROM OHIO. 





Important Decision Covering the Point of a 
Habitat of a Wildcat Insurance 
Company. 





The Circuit Court of Franklin county has 
approved the report of the master commis- 
sioner who was appointed to take testimony 
in the action of the State against the Amazon 
Fire Insurance Company, with headquarters 
at Lima, and ordered that judgment of ouster 
be issued against the company. The Amazon 
is a wildcat, organized under the laws of West 
Virginia, but having its main office at Lima. 
It wrote no business in Ohio, and hence its 
defense was that it was not amendable to the 
jlaws of the State. The assistant attorney- 
general of the State claimed that the State had 
a right to regulate all companies within its 
borders and that the habitat of a company in 
the State gave it the standing of a company 
actually operating within its borders. The de- 
cision is regarded as a very important one, as 
the same question is now being brought up in 
Illinois. 





AGENTS lAY HAVE A BULEETIN. 

The National Association of Local Agents 
may decide to have an agency paper to be 
known as the American Agency Bulletin, to 
be devoted to the discussion of agency topics, 
the dissemination of information among mem- 
bers of the National Agency Association 
and to be used as a missionary document to 
further the agency movement. The subject 
was discussed at past meetings of the Na- 
tional body but nothing definite was decided 
upon, the matter being left with the executive 
committee. Editor Henry H. Putman of In- 
surance Economics at Boston, is back of the 
present move to get the paper started, he to 
be the editor under the auspices of the Na- 
tional organization. The scheme is now being 
discussed by the agency leaders. 





PRUDENTIAL CHANGES AT DETRUIT. 


An important life insurance change is an- 
nounced from Detroit, the Prudential trans- 
ferring its general agency from Briggs and 
Seelye to Chas. H. Collins, a special agent 
of the National of Vermont. The company 
states it wants more business. Briggs and 
Seelye were formerly with the Massachu- 
setts Mutual in Grand Rapids. 
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LARGE PREMIUM INCREASES. 


GREAT RECORD OF FIRE COMPANIES. 


General Review of the Field for Last Year Show- 
ing the Results of the Important 
Companies. 

The results of fire underwriting for 1902 
again show immense increases in premium in- 
come on the part of the big American and 
foreign companies. As a whole, the increases 
which have come to American companies are 
most striking, and yet, in several instances, the 
foreign companies have rivaled their American 
co-laborers. For instance, the Liverpool & 
London & Globe reports premium receipts dur- 
ing 1902 of $7,646,coo. This is an increase of 
$2,144,000 over the preceding year, and no 
other company, either American or foreign, 
approaches this increase. The nearest ap- 
proach is in the case of the Home, which re- 
ceived premiums of $7,036,000 in 1902, an in- 
crease of $1,485,c0o0 over the previous year. 
The next in order of increase is another for- 
cign company, the North British, which added 
$1,212,c00 to its premium receipts, which in 
1902 were $4,040,0c0. The Royal closely fol- 
lows with an increase of $1,159,000. Two 
American companies have increased their pre- 
mium receipts more than $1,0c0,0co, the Phe- 
nix of New York, $1,092,000, and the German- 
American, $1,028,000. 

Other lacreases Are Noted. 
Among foreign companies an increase of 


$615,000 on the part of the Northern is of par-: 


ticular interest. The London added $424,000 
to its premium receipts and the Phoenix de- 
creased $398,000. The Commercial Union and 
the Palatine, which are under the same man- 
agement, increased their receipts $162,000 and 
$289,000, respectively. The Western of To- 
ronto put up $241,000 more in receipts, and its 
co-partner, the British America, added $136,- 
ceo. The Royal Exchange passed the million- 
dollar premium-income mark, with $180,000 
increase. Other foreign companies which made 
good increases are the Hamburg-Bremen, 
London & Lancashire, Sun and Thuringia. 
Some Companies Show R.ductions. 

The Caledonian slightiy decreased its pre- 
mium income on account of the contraction in 
its territory. The Scottish Union also pur- 
sued a policy of contraction during 1902, and 
reduced its premium income $131,000. The 
Union Assurance experienced a reduction of 
$102,cc0. 

Among American companies, those of New 
York probably show up, so far as premium in- 
come is concerned, better than any other class 
of companies. The increases of the Home, 
German-American and Phenix have already 
been noted, these three aggregating additions 
of more than $3,5c0,coo. The Continental in- 
creased its premiums $551,000, the Queen added 
$602,cc0, the Hanover $501,000, the Niagara 
$588,000, and the Rochester German $405,000. 
lhe increase in premium income of the last- 
mentioned company is about 40, per cent. 

Record of the Hartford Companies. 


Hartford companies, the National 
showed the largest increase, adding $843,000 
to its premium income. This is due partly 
to reinsurances during the year, the National 
having taken over the Merchants of Newark 
and the business of the Lion of London. The 
AZtna ciosely follows the National, with an 
increase of $715,coo. The A£tna departed in 
1902 from its policy and reinsured the Erie 
Fire of Buffalo, but the addition to its pre- 
mium income from this source was not very 
large. The Connecticut Fire increased its in- 
come $316,000, and the Pheenix $196,000. The 
Orient shows a slight decrease. The Hartford 
likewise decreased its premium income $33,000 
This is largely due to the fact that im 1901 
the Hartford took on some heavy reinsurance, 
pushing its premium income up to.a_ high 


Among 





figure, which it was not able to maintain dur- 
ing 19C2, notwithstanding its reinsurance of 
the Franklin Fire of Columbus, through the 
New York Underwriters, and its direct re- 
insurance of the Reading Fire. 

What They Did in Philadelphia. 


Among Philadelphia companies, the Penn- 
sylvagia made a very heaithy increase of $336,- 
ooo. The Fire Association added $195,000. 

Among other companies scattered through- 
out the country, the Firemans Fund of San 
Francisco shows up the best. It has increased 
its premium income $668,000. The German 
of Freeport comes next, with $510,000. The 
St. Paul added $283,000, the New Hampshire 
$234,000, the American of New Jersey $334,- 
ooo, and the American Central of Missouri 
$341,000. The Springfield’s increase in pre- 
miums was only about $80,000, but in this 
case the income in 1901 was largely increased 
by reinsurance of the Magdeburg, the pre- 
miums of which were run off during 1902. 
Two years ago the Springfield had a premium 
income of $1,942,000. Its income to-day is 
$3,002,000, an increase in two years of over 
$1,000,000. 

Explanation of the lacrease. 

This marvelous increase in premium income 
on the part of the big tad 9 companies is 
but another indication of the drift of the 
business. The gains have come to them, first 
through the retirement of other companies 
which were unable to stand the strain of com- 
petition. Their business has been absorbed 
either by direct insurance in the big companies 
or by the process of transfer. The disposition 
of agents throughout the country in cases 
where reinsurance has occurred has been to 
transfer the business to the sound and solid 
companies which have been time-tried by fire. 
In some cases this disposition of agents to 
concentrate their business in the big compa- 
nies has amounted almost to a panic, and the 
increase might have been much more notable 
if the companies had been disposed to accept 
ail the business which was offered. 

Increased Demand for Insurance. 


The increase has also come from the in- 
creased demand for insurance, due to the nat- 
ural increase in property values, which has 
been large, even in the short period of one 
year. Moreover, there has been a disposition 
on the part of manufacturers to protect them- 
selves more fully against fire loss. 

The third cause of the increase is the ad- 
vance in rates inaugurated by the companies 
early in the year. How much of the increase 
is due to this advance cannot be estimated, 
but it is not inconsiderable, varying according 


to the character of the company’s business 
from 5 to 10 per cent. 
The increased business, of course, means 


increased iiability for all companies, a fact 
which must be taken into account in any at- 
tempt to estimate what the underwriting gains 
of the companies may have been during 1902. 

In conclusion, it may be said that the big 
millionaire agency companies of the country 
have increased their premium income about 
$18,000,000 during 1902. 





The New York Fire has entered Kentucky 
and will operate in the large cities. 


WANTED. 


State, District = City Managers 


to handle two solicitors (1 man and 1 woman) 
for each 1,000 population, for the 


Mothers’ Birthday Club of America. 


It is a philanthropic organization which makes a 
Birthday Gift of from $200 to $500 to members 
(married women) on their giving birth to a living 
child. Liberal Commissions. Write with refer- 


ences, 
MOTHERS’ BIRTHDAY CLUB, 
100 Boylston Street, Boston. 








INDIANA RECORD IS GIVEN. 


PREMIUMS AND LOSSES LAST YEAR. 


Fire Insurance Companies as a Rule Had a 
Prosperous Career in the Hoosier 
State in 1902. 


The following are the Indiana returns for 
1902, showing premiums received and losses 
incurred: 








Losses 

Name of Company. Premiums. Incurred. 
ME . Aa ebm tae 600 0066 ose See $54,184 
Aachen & Munich ........... 9,464 
i i cseabsbeonaae 10,373 
American Central .......... 11,268 
Ee ee 5,772 
NE EE ere 35,975 
A a re 13,534 
Eon 20,322 
Butalo German .......000. 11,175 
British America ........... 11,076 
Buffalo Commercial ........ 10,4 3,847 
se eee 19,784 
Cologne Reinsurance ........ 485,510 
CREE Spiadiaee s- \6.4 dials 156,638 
ol eee 10,640 
Commercial Union, Eng. 26,219 
ED) GS aiereiwwe”” ewan 58,377 
SP cNeccenes.” S80 0s ds 8,897 
" §£§ & 3 eee 1,760 
DE avccavee ouiaweoas 12,911 
LD Se eee 4,535 
._, * 3 Seer 3,440 
Ue ae 32,770 
a Oe . Sere 13,296 
Wermeerm, WEG 2... ccccsvece 13,433 
PEPO ABBOCIAUIGE 2 occcccscccs 62,341 
ClOPERE, TOOGTR: ccc ccccacives 10,901 
German Alliance ........... ¢ 3,741 
RE ieia whale” 2.000 e0a's 04-0 5,525 
CIEL, aide dase. wess-aise 21,236 
ne 74,25 41,14 
German-American .... ...... 48,591 
2k ae as 50,35 25,800 
German, Freeport 43,728 
Hamburg-Bremen 16,300 
ae 28,314 
eee 203,623 
Se RP ee ene ee 233,764 
oe ae eer 4,045 
NE ecw! aatcacet 6% 40,239 
Ins. Co. of North America... 99,479 45,893 
London & Lancashire ...... 25,725 9,805 
Liverpool & London & Globe... 72,324 52,068 
London Assurance ......... 24,437 6,748 
Milwaukee Mechanics ...... 74,728 28,606 
DET uiaa wa'e'x + gas00s 47,480 16,262 
ee eee 12 ,412 
Michigan Fire & Marine.... 15,324 7,552 
Northwestern National ...... 64,063 26,738 
EE er a ee 7,100 636 
eres 33,410 23,236 
Northern Asurance ......... 2,756 32,752 
North British & Mercantile... 71,433 52,804 
EN i vee nie 6. Janse .oe ee a6 61,206 29,350 
New Hamoshire ........... 35,619 20,222 
National, Hartford ......... 86,851 39,215 
Re remeee aee 4,527 
National Union, Pa......... 4,581 10 
SY SINE ow isha: ts-e:6: ap acm 183,471 83,900 
SE Ske maa ew Sessa ceed 20,016 9,671 
ne eS pow eed 53,707 41,706 
PE babes ake wwe. wee oo 18,742 10,345 
Pelican .....; VT Oe Oe OTe 1,313 35 
Providence, Washington 27,271 7,345 
3... Se he SRP ernie 304,260 181,650 
Prussian National .......... 22,601 7,801 
Preemix, FEATtiOrd 3... ni cecee 123,891 77,671 
Queen, New York .......... 79,413 25,587 
Royal WSeRANGe .. 2... cece 21,616 10,3738 
DE tpbedeia: odeead ae.0 0s 101,572 65,683 
Rochester German .......... 36,719 22,426 
DN  Sccudeke Sets ssicae 21,826 13,145 
a re 29,612 13,610 
EE cd nak. he Pe eee 13,431 16,25: 
I ee ee 30,821 9,516 
 * ' 2 - aaa 36,631 18,187 
Springfield F. & M........... 143,495 63,892 
Sa ee 34,928 18,066 
PR rr ere 5,926 10,926 
Sr Serre ire 30,636 11,402 
| SE eS ee 22,653 13,991 
ED 6 ans 6 ee gees 15,157 3,025 
Co errr er 10,439 3,158 
Union Assurance ........... 6,756 9,836 
Western Underwriters ...... 31,122 18,370 
Williamsburg City ......... 21,245 17,069 
Western Assurance ......... 41,310 24,252 
Westchester ........ sae 37,134 17,622 





‘ Continental's Record for Last Year. 
The following shows the net profit of the 


Continental for last year: 


Net premiums written ............ $5,472,917.27 

Losses incurred 0 4.17 

Expenses incurred :923,953.16 
$4,624,607.35 


a a ae eee oye ae $848,309.94 
Increase in unearned ............- 513,167.08 
WR GE. cs hisascdiswseonenvas $335,142.86 





WANTED. 


Agency of a few good companies 
for fire and cyclone insurance for 
Springfield. O., Clark County. 
J.H. MCCONNELL & CO., 
Room 8, Zimmerman Blidg., 
Springfield, O. 





February 5, 1903. 
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AMERICAN OF NEWARK IN THE WEST. 


There is no company in the western field 
that is watched with more interest than the 
American Insurance Company of Newark. It 
ads natural that managers, field men and local 
agents should have kept their eyes on the Amer™ 
ican, because of the prediction made at the 
time that it reinsured the Rockford that it 
could not carry the deal through with profit. 
Time has shown that the American has been 
more than successful in the Rockford reinsur- 
ance. The company has become one of the 
most popular companies in this territory, and 
there is a large amount of vitality in its move- 
ments. 

The American made a good showing during 
the last year, having increased its assets from 
$3,925,681 to $4,455,064. The net surplus in- 
creased at the same time from $1,700,297 to 
$1,883,099. During the year the reinsurance re- 
serve increased $300,000. 

The western department, with headquarters 
at Rockford, has contributed very largely to 
the fine results of the company. Last year this 
department wrote in real net premiums $1,- 
050,000. Of this the Illinois business amounted 
to $527,000, an increase of over $100,000 when 
compared with the figures of 1901. The Amer- 
ican has become firmly intrenched in Illinois, 
not only due to the machinery of the old Rock- 
ford, but also due to the splendid system it 
has followed and the hold that it has on local 
agents. There is no company that has dealt 
more squarely with its local representatives 
than the American. The field force of the 
company also can be given credit for the results 
of the year. Manager Sheldon has gathered 
about him a fine corps of special agents whose 
personality give the company a good tone in 
the field. 

To the credit of the American it can be said 
that it has been one of the non-union compa- 
nies which during the past year has stood out 
stoutly for good rates and correct practices. 

This paper on different occasions has investi- 
gated the work of the American in the western 
field and has proven to its own satisfaction that 
the company was loyal in its effort to secure 
the 25 per cent advance in rates and to en- 
courage good practices in every direction. The 
gains in premiums have been due to hard and 
skilful work, and they are the consequence 
of ability, judgment and .labor displayed all 
along the line. 

Since taking ower the business of the Rock- 
ford and the establishment of the western de- 
partment the assets of the American have gone 
from $3,000,000 to $4,455,000, and during the 
same period the premium income has increased 
from $500,000 to $1,526,000. This recognition 
of the American is due to a company whose 
officials, department manager, field men and 
local agents have worked hard for substantial 
results secured honorably and faithfully. The 
establishment of the western department after 
taking over the Rockford has been the main 
secret of its development in the West. 

aa ha 


CHICAGO LOCALS AND SUBURBAN AGENTS. 


Chicago locai agents are somewhat interested 
o know what will be the outcome in the or- 
ranization of the suburban agents. Owing to 
ecent legislation of the Chicago Underwriters 
\ssociation, commissions were reduced on or- 
linary business to 10 per cent, to apply to 

e suburban agents. These agents are under 
le jurisdiction of the Chicago Underwriters 

ssociation, which controls the underwriting 

terests in Cook county, and makes the rates. 
he class three, or suburban agents, however, 
re just as independent, so far as their com- 

‘nies are concerned, as the downtown agents. 
lost of them report direct to their companies 

Cook county manager. They hold, there- 
‘ore, that they are entitled to just as much 





independent distinction as the downtown 
agents, and that the downtown agents have no 
right to control them in any particular. There 
are a large number of these agents in Cook 
county, over 1,000. It is thus seen that they 
form quite a contingent. Some of them are 
really important factors, but the great majority 
are real estate men or small side line people 
who control but a few premiums. The com- 
panies will likely repeal the action of the 
Chicago Underwriters Association and restore 
the old commissions to suburban agents and 
also give them the privilege to write down- 
town business, under certain restrictions. 
+ ad 

NOT APP2SOVED BY THE NATIONAL ASSOCIATION 

The bill against multiple agencies introduced 
in the state iegislature of Washington, with 
the approval of the local agency interests, has 
not been approved by the legislative committee 
of the National Agency Association. . The bill 
referred to proposed to prohibit companies 
from having more than one agent in any city 
or town and imposed an annual license fee 
of $400 on each agent. Some of the local 
agents of the State have met and approved 
the bill, and are advocating its passage. 
Whether this action has the indorsement of 
the state association is not at present known, 
but the bill has not been referred to the com- 
mittee on legislation of the National associa- 
tion, as provided in its by-laws. This by-law 
applies only to the official action of the state 
associations, and may not prohibit individual 
agents from acting according to their own 
judgment. 

+ oa ad 
ANNUAL MEETING IS HELD. 

The annual meeting of the Associated Un- 
derwriters of New York and the Allied Un- 
derwriters of New York, Boughan & Co., at- 
torneys, was held on January 20. The present 
chairman, Wm. H. Hurst, and Secretary John 
T. Fenlon, were re-elected. The underwriters 
also elected the same finance committee, Wm. 
H. Herst, John T. Fenlon and Malcom Bax- 
ter, Jr. A very satisfactory financial showing 
was made to the underwriters for both asso- 
ciations, and the following 
unanimously agreed to: 

“Resolved, That the profits of the under- 
writers shall remain undivided until the sur- 
plus profits shall reach the sum of $25,000, 
and thereafter only 50 per cent of the profits of 
any one year above such $25,000 shall be di- 
vided among the underwriters, and the re- 
maining 50 per cent to be retained and added 
to the surplus.” Wm. W. Weare, of the 
Weare Commission Company, is the Chicago 
tndetwriter for both associations, the under- 
writing department being in charge of A. L. 
McCrae, 151 La Salle street, Chicago. 


resolution was 


“+ + 
CITIZENS HAD A GOOD YEAR. 
The Citizens of St. Louis held its annual 


cathering in St. Louis last week, at which were 
present the field men from all over the coun- 
try, the local managers from the big cities 
and some invited guests, including President 
Chase, of the Hartford. The Citizens had a 
fine record last year, sustaining only a 48 per 
cent loss ratio. 
was $1,405,000. 


Its premium income last year 


++ ++ 
COMPLAIN OF THE DEPARTMENT. 


Considerable complaint is now being made 
of the Chicago fire department and various 
causes are assigned. Much criticism has been 
visited on the department for the manner in 
which it has handled recent fires and allowed 
so large losses to ensue. Many attribute the 
Chief Musham, who state that he 
is not the man for the place and is not able 
to control his subordinates and command the 
department as it should be. Others believe 


cause to 


that the department is honeycombed with in- 
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tlemen state that the battalion chiefs are con 
spiring against each other and against 
superiors. 


their 
If this is the case the department 
certainly needs a house-cleaning. 
GET FULL CONTROL OF NORTH GERMAN. 
Adolph Loeb and Leo A, 


Loeb have now 


gotte control of about nineteen hundred 
shares of the North German Fire of New 
York. They have sent Henry C. Timm, the 


the 
Chicago, to 


superintendent of agency of A 
Loeb & Son, at New York, to 
become secretary and general manager of the 
Noith German. The company wrote last yeat 
$228,0co in business and will probably increase 
to $300,000 this year. The company has been 
represented in the East by E. Harbers, for 
merly of the North German of Germany. He 
has not pushed it out-as it should have been 
and hence it is hoped to build up a larger 
business in that 


general 


section. 
7 - 
LIABILITY OF LLOYDS’ SUBSCRIBERS 

It would not be surprising if action were 
taken in Illinois to determine the question of 
whethér a stbscriber in a Lloyds can 
his liability. 
Chicago 


limit 
Most of the Lloyds organized in 
limit the liability of 
writers to the amount subscribed or some 
multiple of this sum. Attorneys for the in 
surance department have been looking up the 
subject and it is stated that under common 
law Lloyds cannot limit the liability of their 
underwriters. The 
should be decided because of 
liability the Lloyds are taking on. 


their under 


question is which 


great 


one 
the 


soon 


+ - 
DECREASED CAPACITY IN CHICAGO. 
A canvass of the local situation in Chicago 
shows that 
but 


there is not an 
lost at least one company 
during the past year, and many have lost as 
three or 


agency of any 


moment has 


four. 


many as There is not an 
agency but would be glad to take a good 
company. Sole agencies are very valuable 


now in Chicago, and agents are willing to pay 
for the privilege of getting a company into 
their office. Those of influence with man- 
agers and with home office executives are be 
ing sought to swing companies. The Lloyds 
that have been organized are doing a fair 
volume of business, but they do not satisfy 
the demands of many customers that will only 
take stock companies of acknowledged finan- 
cial standing. 





_ James H. Mollock, treasurer of the Na 
tional Union Fire, is elected president. 








SPECIALS’ EXPENSE BOOKS. 


At this time special agents should pur- 
chase their expense books. We have 
two forms, one designed by J. F. Mc- 
Sween, of the Franklin, to be used for a 
year, 56 double pages, fifty cents. The 
other designed by L. C. Stark, of the 
Royal, is to be used in sets, one each 
month. Price, 15 cents each, $1 a dozen. 


THe WESTERN UNDERWRITER COMPANY. 








SPECIAL AGENTS’ BOOKS. 
We have several forms of special agents’ 

field, loss asd agency recard books. Sam- 

ple pages sent on application. 

THE WESTERN UNDERWRITER COMPANY. 











trigue, conspiracy and jealousy. 


These gen- 


AUTHORIZATION SLIPS. 


Special agents should carry our author- 
ization slips for locals, to attach to dailies, 
so that there can be no misunderstanding. 
A book contains 100 slips in duplicate, 
price, fifty cents, $3 a dozen 
THe WESTERN UNDERWRITER COMPANY. 
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OHIO AND WEST VIRGINIA. 


OHIO LOCAL AGENCY MEN WILL MEET. 














Prospects Are Excellent for a Large Attend- 
ance at the Seventh Annual Assemblage 
on February 19. 





The annual meeting of the Ohio Local 
Agents Association will be held on February 
19 at Columbus. The following call has gone 
out: 


“The Ohio association has taken front rank 
among those having state associations, and 
its seventh annual convention should lead all 
former conventions in interest and numbers. 
It is intended at this convention not only to 
have reports on general conditions, but to 
have special reports from counties locally or- 
ganized and from*counties which have not 
adopted the plan of local organization. From 
each county a delegate is expected who will 
be prepared to make a report upon conditions 
in his vicinity, and members should avail 
themselves of the opportunity of hearing such 
reports. 

“The plan of local organization adopted by 
the Ohio association is being perfected, and 
where local associations have been established 
and are in good working order, results are 
generally satisfactory. Local associations, 
auxiliary to the state association, have demon- 
strated their value, as they bring more direct 
results to the members individually, and re- 
ports from members who are connected with 
local associations (and the discussion fol- 
lowing such reports) are highly interesting, 


and members residing in unorganized territory. 


will obtain valuable information from such 
reports as to the workings and the benefits 
derived therefrom. 

“Generally sneaking. those engaged in fire 
insurance locally are busy men. Is it not as 
important for the good of our business to dis- 
cuss insurance problems as it is to solicit busi- 
ness? Are there not in connection with our 
business important interests needing attention 
as well as the mere placing ‘of risks upon the 
hooks? Can perfect conditions be expected 
in fire underwriting unless local agents give 
time and thought to the many items which 
enter into the subject of insurance? 

“The association has made progress during 
the past, and should make further advancement 
during the nresent year: it is devoted to higher 
ethics in fire underwriting. Fire insurance 
conditions in Ohio show improvement, but to 
bring the business up to a higher state of 
efficiency, agents must strictly maintain cor- 
rect practices. There is much needed im- 
provement before perfect conditions will en- 
sue, but with vour. continued co-operation and 
support. the high plane sought for will be 
attained. 

“Attend this convention and*bring a brother 
agent with you. Come prepared to offer sug- 
gestions as to what may be done to improve 
the fire business in your vicinity. The order 
of business will be interesting, and discu-- 
sion upon the various topics presented will 
show the practical workings of the organiza- 
tion and its support for the upbuilding of fire 
insurance interests in the State. You are so- 
licited to renewed interest in the association, 
and urged to be present at this convention 
and take part in its proceedings.” 





AFFAIRS AT RAVENNA. 

The agents at Ravenna and in the rest of 
Portage County have at last got together and 
formed an association and agreed upon cer- 
tain matters. There are still some important 
details to be worked out. As yet no stamp- 
ing clerk has been agreed upon. One of the 
agents wanted to act in that capacitv while 
still retaining his companies. Naturally, the 
others would not agree to that. This agent 
felt that it reflected upon him: to have him 
act as secretary while an outsider was ap- 
pointed stamping clerk. It was then pro- 
posed that a stamping clerk be secured and 
the duties of secretary be transferred to him; 
but a majority of those present at the meeting 
thought an outsider could not act as secre- 
tary, as he would not be a member of the 
organization, They appear to have over- 





looked the fact that in nearly all cases the 
secretary is not an agent, except in small 
places where the volume of business is not 
such as to warrant paying a man a sufficient 
salary so that he could afford.to give up his 
companies. It was understood by some mem- 
bers that one agreement was that mercantile 
business should not be written for three years, 
but that has since been done, causing some ill 
feeling. It comes a little hard for some 
Ravenna agents to feel a curb after so many 
years of perfect freedom, but it is thought 
they will all submit for the general good. 
+ + 
OHIO FIRE APPOINTMENTS. 


Girard—William G. Davies, Glenville. 

Norwich Union—James F. Stout, St. Marys; 
John I. Baker, St. Paris: Gus C. Kipp, Greenville ; 
Lawrence Schunck, Celina; John A. Ullery, Cov- 


ington: Lyons & Webber, Miamisburg; Purmort 
Bros., Van Wert. 
Sun—c. E. Bedwell, Columbus. 


+ + 
RATE CUTTING AT CUYAHOGA FALLS. 

The agents at Cuyahoga Falls are consider- 
ably exercised over some rate cutting on resi- 
dences that is being done by somebody from 
Akron. There appears to be a business man 
in town who is acting as steerer for the Akron 
party and letting his friends in on a good 
thing. It is not believed that the rates are 
being cut by the Continental and Germania, 
which are out of the board at Akron, as they 
are represented at Cuyahoga Falls by board 
agents. The agents are satisfied that no cut- 
rate dailies are going through the Akron 
stamping office, although they are inclined to 
believe it is a board agent that is furnishing 
the cheap goods. They have not yet learned 
the name of the company issuing the policies. 
Some of them suspect it is some unauthorized 
concern, possibly feline in nature. 

+ ++ 
FACTORY MUTUALS. 

While the statements of the New England 
factory mutuals have not been received yet, 
Henry N. Staats, state agent for Ohio, says 
that the year just past was a very successful 
one for them. 

The Factory Mutual Insurance Company of 
Cleveland. which is one of the associated 
mutuals. has filed its preliminary report, show- 
ing applications for about $1,250,000 insur- 
ance, and Superintendent Vorys has informed 
Secretary Staats that a license to do business 
will be issued at once. Owing to the low 
rate—averaging about rt per  cent—on 
sprinkled risks. it was necessary to get ap- 
plications for about a million dollars in order 
to get the required premiums. 

+ Saal 
THE BUREAU AT SPRINGFIELD. 

Notwithstanding reports to the contrary, 
Manager Sellers of the Ohio Inspection Bu- 
reau, states that it will not establish a branch 
office at Springfield, Ohio, neither will it in 
any manner become connected with the office 
of secertary or stamping clerk of the local 
board at that place. The bureau is now mak- 
ing arrangements to place several inspectors 
in Springfield for the purpose of inspecting 
all risks in that city. and a new rate book 
will be pubjished within a short time. This 
seems to settle the assertions being made at 
Springfield that the Ohio Inspection Bureau 
has been taking a hand in the local fight. 

+ + 
THE WEST VIRGINIA MEETING. 

A number of the special agents representng 
the Southeastern Tariff Association attended 
the meeting of the West Virginia Fire Under- 
writers Association, as did Mr. Brown, rep- 
resenting the Ohio Inspection Bureau. Mr. 
Brown was frequently consulted on points 
pertaining to rates and forms. A warm dis- 
cussion, relative to what is known as the East- 
ern Panhandle District, which comprises the 
three counties east of the mountains, occurred. 
For years this district has been under the 
jurisdiction of the Middle Department Asso- 





ciation, and a large number of the companies 
operating in this district report to Baltimore 
and Philadelphia. Under these circumstances 
it was thought best to make no further efforts 
which would tend to disturb the existing ar- 
rangement. A complaint was made that the 
Southeastern Tariff Association was rating 
tanneries in West Virginia under its own 
schedule, making the rates lower than those 
of the Ohio Inspection Bureau, and a com- 
mittee was appointed to see that this practice 


was discontinued. 
tt tt 


SITUATION IN WEST VIRGINIA. 

West Virginia is in exceedingly good shape, 
Grafton being the only town in the State in 
which there is any trouble concerning rates. 
A large committee of field men, representing 
all the companies having agencies in the town, 
will meet there and endeavor to straighten 
out the difficulty. The West Virginia Fire 
Underwriters Association cannot be given too 


much credit for this favorable showing. 
yy - 


STOPS A WILDCAT GAME. 

THE WESTERN UNDERWRITER did a_ good 
deed at Canal Fulton by publishing a list of 
wildcats. An agent from Navarre went to 
Canal Fulton and wrote several policies in 
the American Fire of Chicago. The list in 
THE WESTERN UNDERWRITER was shown to 
the assured, which convinced them that they 
had wildcat policies, and they at once can- 
celed them and took policies in reputable 
companies. 

+ > 
DINNER BY MARION AGENTS. 

The dinner given by the local board at 
Marion, O., January 20, was a great success. 
The local agents departed from the usual 
custom and had no toasts, the intention being 
merely to spend a pleasant social evening. 
About sixty, including the wives and clerical 
force of the local agents, were present. The 
guests expressed their appreciation of their 
reception and treatment by a unanimous vote 
of thanks. This social affair had the effect of 
producing a better state of feeling among 
the local agents, and might well be imitated 
by local boards where the spirit of amity is 


not prevalent. 
++ + 


SEPARATION EXPECTED AT SPRINGFIELD. 

Harraman & Welty of Springfield, who have 
a mixed agency, with seven non-union and only 
one union company, expect to become wholly 
non-union at any time by the withdrawal of 
the Philadelphia Underwriters. It is under- 
stood that an action of.this sort would be rather 
welcomed by them. Moffett & Son of the 
same citv also have but one union company, a 
second agency of the Phcenix of London, while 
there are ten non-union companies represented 
in their agency. 

a 2s 

COMPLIMENT THE INSPECTION SYSTEM. 

Local agents at Toledo are complimenting 
the new form of inspection recently adopted 
by the Toledo branch of the Ohio Inspection 
Bureau, which is in charge of Superintendent 
George W. Cleveland, which, in addition to 
giving a thorough report on the risk and its 
condition, with possible improvements, fur- 
nishes a diagram of all such risks as are lo- 
cated outside of the Sanborn map limits or 
which have been materially changed since the 
map was corrected. A special diagram of all 
sprinkled risks is given. showing the under- 
ground equipment in full. 

~~ 7 
CONDITIONS BAD AT BUCYRUS. 

It seems that conditions are very bad at 
Bucyrus at the present time. When trouble 
broke out some time ago, the agents worked 
out the separation scheme to their satisfaction 
and two large non-union agencies were formed. 
One of them was instructed to abide by rates 
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and board rules there, but it seems the other 
one was never instructed by his companies and 
he concluded that this was his opportunity. 
He therefore began to cut rates right and left, 
and it is asserted by those who ought to know 
that he is getting all the business. The story 
is told of one agent in the town, who, ad- 
hering to instructions, has not written a policy 
for over two months. They are growing tired 
of that sort of work and have appealed to their 
companies. Some of them say they will have 
to resign their companies and go out of the 
business unless something is done immediately. 
+ + 
CANNOT STAND PROSPERITY. 

Some of the Ohio special agents have been 
noting signs of weakening on part of some 
of the companies, owing to better conditions 
in the State. While the losses were accumu- 
lating at a rapid rate, companies were very ex- 
acting in their requirements, demanding the 
closest inspections and allowing no leeway to 
the agent. Now that the business has begun 
to show a little profit, there is a. tendency to 
step aside from the exacting course heretofore 
followed. If this process is allowed to go on 
it will be the opening wedge for demoralization 
in the State. 

+ + 
AGITATION AS TO REINSURANCE LAW. 

Even at this early date there is considerable 
agitation among the members of the Cleveland 
Chamber of Commerce as to the reinsurance 
law. As will be remembered, prior to the last 
session of the legislature, there was a move 
to have this law repealed, especially by the 
Toledo agents. There are several risks in the 
city that cannot get an adequate amount of in- 
surance, and the reinsurance law is blamed. 
There is considerable difference of opinion 
among local agents in the State as to whether 
the reinsurance law is a benefit or not. In 
some localities the agents are opposed to it 
and in others it is favored. Undoubtedly it 
has caused a wider distribution of business 
among the companies, and yet there are in- 
stances where local agents have sacrificed busi- 
ness because companies were not able to take 
care of it. 

+ ~+ 
FAIR CONDITIONS AT LIMA. 

The conditions at Lima in fire insurance cir- 
cles are very smooth at present. Every agent 
in town is in the local board, and the best of 
faith exists among them. The merchants are 
dropping a great deal of their insurance, owing 
to the increase in the rates, and some even 
go so far as to blame the agents for the in- 
crease, which makes underwriting very much 
more difficult than ordinarily. It is expected, 
however, that this will come around all right 
in the near future. 

aad A a 
FACTORY MUTUALS. 

More business is coming to the Associated 
Factory Mutuals now than they are able to 
handle. They are at present reducing lines 
and seeking greater distribution of business. 
Henry N. Staats, their state agent in Ohio, 
says that at the present time owners of big 
risks cannot get them equipped for a long 
time after they undertake to do so, as the 
sprinkler establishments are behind their or- 
ders. Even when they are equipped, insurance 
cannot always be had in the mutuals, as the 
water supply is not always sufficient. In the 
75 years since the first factory mutual was es- 
tablished it has never been necessary to levy 
an assessment, and for that period the divi- 
dends returned to policyholders have averaged 
66 per cent of the premiums. 


+ ts 
PRACTICAL WORKING OF SOLE AGENCY. 

An example of the practical workings of the 
sole agesicy system is seen in the Barry, Ler- 
mann & Buerkle agency in Cleveland. The 
agency was started about a year ago, The 





Firemens of Newark was one of the first com- 
panies it secured. The Firemens had had three 
or four agents in the city and secured $3,500 
to $4,000 a year in premiums. The one agency 
has given it $12,000 the first year. Last sum- 
mer the Girard transferred to the new firm and 
discontinued three sub-agencies. 
getting about $4,000 a year before the transfer. 
In the fitst two months after the transfer it 
received that -amount. 





CLAIM THE CAPACITY IS SUFFICIENT. 





Statement from Some of the Smaller Agents 
at Toledo on Facilities for Fill- 
ing Lines. 





Some of the smaller local agents at Toledo 
have objected to the contentions of the larger 
agents that there is a lack of capacity to carry 
all the risks in that city. The big agencies 
declare that the reinsurance law has so re- 
stricted the facilities of companies that they 
cannot get enough authorized insurance on 
the larger plants. Some of the smaller agents 
cite the National Milling Company, whose fire 
occurred last month. There was over insur- 
ance of $29,596 on this plant. There was $27,- 
000 written in Lloyds and $88,500 in other 
unadmitted companies. Seventy companies 
represented by Toledo agents wrote $262,000. 
One of the local agents in commenting on the 
situation talks as follows: 

“There are 119 companies represented by 
agents of Toledo showing that there were 


still 49 companies not on this risk. Now, will 
anyone undertake to say that thé 49 com- 
panies were not in condition to carry the 
$115,000 which were written by the 30 non- 
authorized companies and Lloyds? Out of 
these 49 companies there is not one that could 
not write $2,500 on said risk, making a total 
of $122,500. Quite a number of the 49 would 
willingly write lines of $5,000 on this class 
of risks. 

“Now, why this unjust and unreasonable 
accusation against the small local agents? I 
can put a little light on this subject. 

“The large lines on elevator, lumber, manu- 
facturing and department store risks are gen- 
erally given to one large insurance firm by 
the owner. This firm then writes all it can 
carry in its own companies and starts out to 
peddle the balance among the other agents. 
But remember these other small agents, as 
they are called, do not always jump at every- 
thing brought td them. The commission on 
that class of specials is 15 per cent, of which 
the firm that deals out the insurance retains 
10 per cent, giving the poor small fellow who 
does all the work 5 per cent. Now let us fig- 
ure out one case. There are the Milburn 
Wagon Works, for instance, who are rated 
at 65 cents. The premium on a $2,500 policy 
would be $16.25, of which the poor small agent 
would get 5 per cent, or 81 cents. Just look 
at the amount of insurance written for a little 
compensation of 81 cents. Not all agents will 
write insurance for 5 per cent commission, but 
will for full commission. Then there is an- 
other obstacle in the way. You must remem- 
ber that the insurance agents of Toledo are 
not all on the best of terms with each other. 
Many agents will not write insurance for cer- 
tain other agents. If, however, the owners of 
these large plants would give their insurance 
to the agents of Toledo direct, instead of let- 
ting one firm handle it, then they could get 
all the insurance they need, and that would 
only be just, as the small agents purchase the 
wares of these large establishments also. 
There is not one risk in Toledo so large that 
could not be carried by the companies repre- 
sented in Toledo. It is a fact that the large 
agencies received a hard blow when the re- 
insurance law was enacted, but this law is 
a just one, fair and equitable. It seems that 
preparations are being made already to storm 
the next legislature with all kinds of mis- 
representations, so that the present laws may 
be repealed, but I hope that the matter will be 
well studied by every citizen, and this monop- 
olistic attempt at repeal blocked. Insurance 
conditions in Toledo are as good as in any 
other city of the land, and if let alone, mat- 
oe would move on satisfactorily to every- 

y: 


It had been. 





OHIO AND WEST VIRGINA NOTES. 


The Ohio Inspection Bureau has just issued 
rate books for Geneva, London and Coshoc- 
ton, 


Rate books for Newark and Piqua, Ohio, 
have just been issued by the Ohio Inspection 
Bureau. 


C. LeRoy Bean has purchased a one-half in- 
terest in the insurance agency of W. B. Law- 
rence at Athens. 


The Colonial Assurance has transferred to 
the Julian-Sargent Company, Columbus, Ohio, 
from Fletcher & Beggs. 


The Pennsylvania has transferred from Wal- 
lace & Corry to Billow, Barnett & Co. at 
Springfield, O. 


The Franklin of Philadelphia has transferred 
its Cleveland, O., agency to William B. Maxson 
& Co. from James W. Lee & Co. 


J. W. Athey of Marietta, O., has joined the 
local board. All the local agents at this point 
are now members of the local board. 


‘The waterworks committee of the Ohio 
Field Club went to Urbana January 31 in or- 
der to get the local trouble arranged. 


O. J. Astray of Salem has unionized 
his office and taken the German-American, 
Hartford, Queen and other companies into 
his office. 


W. S. Weaver, Celina, O., has been appointed 
agent for the German American. Mr, Weaver 
has built up a very substantial business in the 
past two years. 

The Union of Philadelphia has appointed 
H. M. Brooks its Springfield (O.) agent. This 
change was necessitated by the unionizing of 


.the Billow-Barnett Company. 


Several of the local agents at Toledo have 
made an appeal to the fire chief to place the 
matter of better fire protection for the busi- 
ness portion of the city before the City Council. 


The cases arising from the Reed Brothers 
dry goods fire in Cleveland a year ago, in 
which the question of double lines under bind- 
ers is involved, have been called for trial and 
will probably be heard in April. 

The German Fire of Indiana has. with- 
drawn from Middleport, Ohio, and all busi- 
ness in both Middleport and Pomeroy has 
been canceled. The business is being trans- 
ferred to other companies in the Downing 
agency. 

U. O. Michaels of Richmond, Va., formerly 
special agent for the Virginia Fire and Marine. 
has recently been appointed special agent of 
the Western Assurance and British America 
for Virginia, West Virginia, Delaware and 
Maryland. 

The Spring Garden, one of the non-union 
companies in the office of C. E. Bedwell, 
Columbus, Ohio, has transferred to Emory J. 
Huff, owing to the unionizing of the Bedwell 
agency. The other two companies have not 
yet been placed. 

W. B. Lawrence of Athens. O., has associ- 
ated with himself in business Charles L. Bean, 
under the firm name of Lawrence & Bean. 
Mr. Lawrence has been engaged in the insur- 
ance business for the past twelve years, and 
is a very successful agent. 

The Ohio Inspection Bureau has the work 
of rating Wheeling, W. Va., about two-thirds 
completed and expects to issue the tariff work 
about the middle of March. All the risks at 
Keyser and Piedmont have also been re- 
cently inspected. 


Mead, Jr., & Priest are being denounced by 
the Columbus local board on account of al- 
leged rate cutting. The agents state that poli- 
cies are being written at from 30 to 50 per cent 
below the tariff in the United States Fire of 
New York. So far, although great pressure 
has been brought to bear on the company, no 
action can be secured. 


Hoffmaster & Beard of Youngstown have 
applied for an injunction against M. L. Mc- 
Cracken of that place, to enjoin him from do- 
ing business for certain firms renresented by 
them. In March, r901r, M. L. McCracken, who 
then conducted a local agency, sold his busi- 
ness to Alfred Liebman, making an agreement 
not to engage in the insurance business for 
five years. A short time ago Liebman sold 
the agency to Hoffmaster & Beard. Soon 


after this occurred M. L, McCracken again 
entered the business, 
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UNDERWRITING IN MICHIGAN | 


MICHIGAN ANNUAL FIGURES GIVEN. 








Premiums Received and Losses Incurred by 
the Fire Insurance Companies fur 
Last Year. 


The following are additional Michigan re- 
turns for last year: 





Premiums Losses 

Received. Incurral. 
a, 4 ate ae $166,801 $75,198 
Michigan F. & M.......ce0- 104,659 44,350 
ls Os ces cceccecoes 53,782 19,079 
Assurance Co. of America... 167238 8,416 
Caledonian-American ....... [a °* Scans 
Commercial Union, N. Y..... 10,765 1,120 
SL 5 'o ny ines) 646 5.bo.0 89,049 26,047 
DE \.nidess dé aenacee 160,765 61,353 
0 i ee ree 32,092 8,572 
I oes acca” “Sian ob wee 21,036 13,937 
Bureka F. & M........sse0e 12,622 5,179 
Farmers & Merchants, Neb.. 2,195 1,811 
PN TN ccccsveccceos 93,335 39,728 
RD, ee re 20,478 10,773 
Fire Association, Pa........ 95,000 64,256 
Oo ee ae 6,800 6,244 
German Fire, Ind. .......... 1,912 758 
German Alliance ..........-. 22,582 12,440 
German-American ..... ..+- 107,678 53,509 
i DS. eae 15,982 4,526 
= Paar» 50,965 14,032 
NE. 6. ad-o bela. see a a ewan 88,281 49,059 
DE “isn dcete wnehedae 264,544 97,989 
i. a A er 79,745 79,799 
rrr eer ar a 12,301 
Indemnity Fire, N. 1,969 
0 8 EES ee 15 
SL. was Se ov ec ves 13,891 
National Standard 8,417 
National, 1 RE 22,663 
North German, N. 7,379 
GE Wiededs dbeene esses 15,170 
a a ere 79,208 
ei. eee 3,101 
Providence, Washington 69,042 34,711 
Iiome Fire & Marine ...... 39,250 20,710 
PEE: Qe. Se swecerecewnws 12,622 5,179 
| Yi eas ae eeree 52,154 17,467 
Pe rere 7,846 2,894 
Williamsburgh City ........ 26,061 7,070 
Mill Owners Mutual Fire, Ill. 1,444 785 
Narragansett Mutual ....... 1,097 441 
Protection Mutual, Ill. ...... 2,048 1,497 
Aachen & Munich .......... 39,467 24,090 
ny tele @ oc 2d Bes bdo 36,660 13,218 
Cologne Reinsurance ....... 11,599 11,429 
Commercial Union, Eng. .... 107,956 46,496 
Hamburg Bremen .......... oe 23,619 
Liverpool & London & G., Eng. 206,931 58,472 
London & Lancashire ....... 55,960 18,247 
DD cubes 16996: 009.0 6% 64, 29,995 
Ea ee 20,878 10,234 
North British & Mer., Eng... 112,801 54,525 
Northern Assurance, Eng.... 106,111 65,915 
SED: v0 oss tacce vee 68,119 18,686 
Di avegeses a6abawgae 54,115 ,771 
i. ®  e e 92,890 71,874 
wire 45) 0 ake a01018 4.0m 161,668 63,195 
Royal Exchange ........... 31,993 17,951 
Pe ee 26,980 16,868 
OR SES ror ree ee 2,837 22,788 
ED ak ole, “wAjedas ee ke 56,263 27,335 





MICHIGAN FIRE APPOINTMENTS. 


American, N. Y.—Northrup & Benton, Escanaba ; 
«. D. Brooks, Mulliken. 

Cooper, O.—J. L. Hubbell, Belding. 

Greenwich—-R. W. Smith, Ishpeming. 

London Assurance—John Delbridge (succeeding 
eters & Silsbee), Ishpeming. 

Prussian National—L. B. Saunder & Co., Grand 
Rapids. 


Security, Conn.—Alice J, Darrow, Osseo. 
Western Assurance—F. B. Stebbins, Adrian. 


t+ + 
WANTS AN INDEPENDENT BUREAU. 

Local agents at Muskegon are besieging com- 
panies to have an inspection bureau in that 
city. The inspections for Muskegon are now 
made by Inspector West of Grand Rapids. 
Muskegon believes that there is sufficient terri- 
tory in that city to warrant an independent 
bureau. 

++ + 


ANSWER IN OAK GROVE Loss. 

It will be remembered that J. B. Duchaine 
had his property destroyed near Oak Grove, 
Mich. He sued the companies and in their 
answers they state that the assured was negli- 
gent in leaving a lighted lamp or lantern in 
an unused upstairs room, which caused the 
fire. The companies will take cover under 
the clause which provides that if the holder 
misrepresents his loss the policy is void. 

+ + 
WILL PROBABLY HAVE A BANQUET. 

The Michigan Field Club will probably hold 
a banquet in Detroit at its annual meeting in 
April. Most of the members desire to have 





some sort of entertainment at that time, and 


in order to increase good feeling it is thought 
a banquet will be the best plan. At the Feb- 
ruary meeting it was decided to no ionger issue 
bulletins of names of agents desiring compa- 
nies. Committees reported that local clubs 
had been organized at Marquette, Ishpeming 
and Negaunee. A. J. Franklin, special agent 
of the Thuringia, was elected to membership. 
The club sent a floral offering to be used at 
the funeral of Arthur Marks, former state 
agent of the Home, who died on January 23. 
—s _ 


GRAND RAPIDS MEN TO MEET. 

The Grand Rapids Fire Underwriters Club 
will hold its next meeting February 24, when 
a paper will be read by Charies Holden, presi- 
dent of the Michigan Association of Local 
Fire Insurance Agents. The presentation of 
papers by leading agents of the city and State 
will be made a feature of these monthly meet- 
ings. The Grand Rapids organization held 
its first session in 1894, and now has twenty- 
eight members. 

7+ + 


QUESTION OF WATER METERS. 

The move on the part of Muskegon council- 
men to place water meters on the intakes of 
all factories equipped) with sprinklers has 
brought about a conference of factory and in- 
surance men with the city officiais. Adlbert 
Blauvelt of Chicago, of the Western Factory 
Association, was present and spoke in behalf 
of the companies interested, showing that me- 
ters greatly reduced the efficiency of a water 
system. He explained several measures by 
which the city might guard against stealing 
of water from the mains. The factories af- 
fected are the Chase-Hackley Piano Company, 
Central Paper Company, Muskegon Valley 
Furniture Company, Moon Desk Company, 
Amazon Hosiery Company, Loescher Tannery 
Company, and the Muskegon Cabinet Com- 
pany. The city council has taken the matter 
under advisement. 

-_ ~~ 
SURVEY BUREAU MAKES RATES. 

The Insurance Survey Bureau has been do- 
ing considerable work in Michigan in applying 
the schedules and promulgating rates. In this 
way it has greatly assisted the Michigan In- 
spection Bureau. There are but few com- 
plaints as to rates now in Michigan, and if 
some degree of permanency is established the 
p' blic will be satisfied. 

ead + 
SITUATION AT CASS CITY. 

Some of the companies are making consid- 
erable complaint as to the situation in Cass 
City. It seems that some agents do not report 
through the compact office and rates have been 
below the tariff on several occasions. The 
Michigan Inspection Bureau is being urged to 
re-rate the town and get it in shape. 

7 7- 
NO PROGRESS AT ADRIAN. 

No progress has yet been made at Adrian in 
getting agencies cleared according to the 
wishes of the union special agents. Consider- 
able pressure has been brought to bear from 
time to time, but the local agents refuse to 
move. In consequence some of the union com- 
panies have pulled away from old-established 
agencies. 





MICHIGAN NOTES. 
W. E. McKenzie has sold his insurance busi- 


ness at Owosso to his son, Leo McKenzie, and 
C. Cadwallader of Ft, Wayne. 


An electric lighting plant conforming to the 
latest requirements of the insurance companies 
is being installed in the large woodworking 
plant of the Belding-Hall Company at Belding. 

A recent fire occurred in one of the small 
buildings on the grounds of the Michigan 
Agricultural College at Lansing, when, at low 
pressure, the wooden mains burst, shows the 
urgent need of a new system of waterworks 
to protect the large amount of property there. 
The State Board of Agriculture will take up 
the subject at its next meeting. 





FIELD NOTES OF WISCONSIN. 


SEPARATION BEEN MUCH RETARDED. 
Several Mixed Agencies in Wisconsin Have So 


Far Declined to Clear for Graded 
Commissions. 


Now and then a local agency separates in 
Wisconsin, but there are several offices that 
seem to be holding out to see which 
the cat will jump. 


way 
Some of the non-union 
field men have asserted that the Union will 
eventually pay graded commissions without 
separation and this has caused several agencies 
to hold back. Some of the wnion specials 
have urged compulsory separation, arguing 
that if the Union takes this course, irregulari- 
ties can either be charged to a Union or non- 
union agert. At the present time if a man 
has a mixed agency and is guilty of deviations, 
he can hide behind the fact that he has both 
uhion and non-union companies, and therefore 
cannot be held responsible by either side. Sev- 
eral agents are in doubt as to the future tactics 
of the Union on the graded commission and 
separation questions, and, therefore, delay in 
clearing their offices. The non-union competi- 
tion in Wisconsin, however, has not been as 
severe as that within the Union’s own ranks, 
especially during the attempt to secure the 25 
per cent advance. There is no doubt but what 
some companies were infamous in their lack 
uf good faith in the State. These companies 
are well known, even if they did attempt to 
be clandestine in their movements. 





WISCONSIN FIELD CLUB MEETS. 

The Wisconsin Field Club held a meeting 
last Monday and appointed new committees 
to finish the rating in the State. There are 
some towns that need attention, and the Field 
Club is anxious to complete the work. 

+ + 
WISCONSIN AGENCY APPOINTMENTS. 

The following are recent Wisconsin appoint- 
ments: 

Law Union & Crown—Henry J. Bowell, Merrill. 

Millers Mutual, Ill—James D. Taylor, La 
Crosse. 

Northwestern National—W. G. Hosig, Mauston. 

Union Assurance—Henry J. Bowell, Merrill. 





ead = 
ADOPT RATES OF THEIR OWN. 

The agents at Tomah, Wis., first adopted 
the rates that were made by the special agents, 
but afterwards repudiated them and got out 
a rate book of their own, decreasing the rates, 
in most instances averaging from five cents to 
a dollar. The reductions are mostly on stocks. 
Some of the agents are personally interested 
in the property and hence have treated them- 
selves quite well. 

+ + 
TARIFFS ARE BEING PUBLISHED. 

Tariffs are now being published for towns in 
Wisconsin, showing that rating is going on 
there as rapidly as possible. Several ques- 
tions have arisen in connection with the rat- 
ing which have had to be settled by the field 
men. Now that Wisconsin has been favored 
with concessions by the companies, Minnesota 
is beginning to ask favors also. Several field 
men of Wisconsin travel also in Minnesota. 
This probably accounts for the requests from 
the latter State. 





The agency of Will Carpenter at Racine, 
Wis., is succeeded by Carpenter & Rullin. 





Some trouble recently arose over the tan- 
nery rate at Fond du Lac. The local agents 
were holding out for a rate of $1.10, but 
finally consented to the tariff, which is $1.70. 





The statement of the German of Pittsburg 
shows assets $621,828, a gain of $81,650; re- 
serve $205,536, an increase of $57,260; net 
surplus $81,955, an increase of. $29,230; loss 
ratio, 46.55 per cent; expense ratio, 39.36 per 
cent; underwriting profit, 14.09 per cent. 
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CONDEIIN DANVILLE COUNCIL ACTION. 


Fire Insurance Companies Object to the False 
Statement Sent Out to Various Points 
in the State. 


The resolutions passed by the Danville city 
council condemning the alleged exorbitant 
rates of fire insurance in that city and calling 
attention to the small number of losses there, 
have been sent to all the cities and towns in 
lilinois, of any importance, with a request that 
if similar conditions exist, Senator Bailey 
should be notified at Springfield, the object 
being to pass an anti-compact law. 

Companies are very much incensed by this 
Danville action. The resolutions passed by 
the council state that only $2,200 was paid in 
losses in Danville during the past year. The 
records of six companies consulted by THE 
WESTERN UNDERWRITER show that they them- 
selves paid more than that sum in losses in 
Danville last year. It is understood that Sen- 
ator Bailey has received some very well 
merited rebukes from mayors of cities that 
are more appreciative of the worth and op- 
erations of insurance companies than seems to 
be the case in Danville. Companies object 
bitterly to the false statement which the city 
council of Danville has sent forth as to the 
losses there. 





PETERSON MADE SPECIAL AGENT. 

E. A. Peterson, formerly a local agent at 
Antigo, Wis., has been appointed special agent 
of the Continental in Illinois, with head- 
quarters at Dixon, IIl. 


+ + 


MAY HAVE COMPACT JURISDICTION. 

Owing to the several outbreaks at Spring- 
field it now seems likely that the city will be 
put in charge of a compact manager. Com- 
panies claim that a stamping secretary cannot 
fill the bill there, but that the local agents 
need some more stringent regulations. The 
companies in the Kessberger agency are bring- 
ing that office into line. It will be remem- 
bered that the agency gave notice that it 
would not longer secure the 25 per cent ad- 
vance. : 

7 ~ 
REFUSE TO ADOPT THE RATES. 

Local agents at Taylorville refuse to adopt 
the new rates that have been sent out by the 
Illinois State Board and they are in open re- 
hellion. A committee goes there this week to 
attempt to straighten out the difficulties. 


+ bad 


LEGISLATIVE COMMITTEE IS APPOINTED. 
President Whitney of the Illinois Agency 
\ssociation has appointed the following com- 
mittee on legislation: R. W. Hosmer, chair- 
nan, Chicago; T. E. Fekete, East St. Louis; 
Peyton Roberts, Monmouth; Jacob Wachen- 
heimer, Peoria; L. W. Sanborn, Galesburg; 
!. S. Candee, Cairo; G. C. Stebbins, Mar- 
illes. 
+ 7 


WILL CO-OPERATE ON RATES. 


The Illinois Field Club and Illinois State 
ard have agreed to co-operate entirely on 
te questions in the State. The executive 
mmittees of the two institutions met Monday 
and all agreed to use their best efforts to get 
> full tariff rates at points where agents are 
rebellion. Companies like the Northwestern 
ational, Western Underwriters and Milwau- 
Mechanics, which are not in the Field Club, 
hay not co-operate, but the field men will 
endeavor to get them in line, if possible. 
\t Hillsboro and Rood House the local 
‘agents desire to make their own rates, and 


refuse so far to accept the recently promul- 
gated schedule rates. At McComb there are 
thirty-two agents, and it is difficult to get 
them together. The matter is now up to the 
companies’ to insist on the new rates being 
secured. 
+ ~~ 
ISSUE OVER CONDIT AGENCY. 

Some special agents are taking the ground 
that the Condit agency at Beardstown is being 
paid graded commissions not in accord with 
union rules. Mr. Condit separated, giving 
the non-union companies to H. A. Smith. The 
union specials hold that Mr. Smith is really 
not an independent agent, but that Mr. Condit 
still retains control of the non-union institu- 
tions. The matter is now being investigated. 


~~ ~~ 


REINSURES ITS CAIRO BUSINESS. 

The London Assurance has decided to with- 
draw from Cairo and has reinsured its busi- 
ness in that city in the Citizens of Missouri. 
The London is in the office of W. P. Greaney, 
and did about $2,000 in premiums. The Citi- 
zens now places a second agency with Mr. 
Greaney to take the London’s busiuess. 

al + 
DISCUSSION AS TO PEORIA PLANT. 

Some little stir has been caused over the 
Avery Manufacturing Company’s line at 
Peoria. In order to meet mutual competition 
the local agents requested that the Western 
Factory Association make a rate on the plant 
and assist in carrying the business. It is 
partly equipped and charges were to be made 
to bring it nearer standard. A rate of 35 cents 
was promulgated for the plant. It is now 
charged that Inspector Tichnor took a hand 
in the matter, backed up by some local agents 
and a rate of 25 cents was made on the 
sprinkled portion and $1.529 on the un- 
sprinkled. The tilt is, therefore, between Mr. 
Tichnor and the Western Factory Association. 

ae - 
SITUATION AT JACKSONVILLE. 

The situation at Jacksonville has now cleared 
up, and at the meeting of the Illinois Field 
Club recently it: was stated that the agency 
of James M. McCullough was now reporting 
through the stamping clerk’s office. Mr. Mc- 
Cullough has a non-union agency, and his 
action in getting in line is to be commended. 

+ aaa 
LEGISLATURE LIKELY TO DO THINGS. 

It is the general impression that the Illinois 
legislature will produce several hostile insur- 
ance bills during the present session. The time 
seems ripe for the advent of iniquitous bills. 
Some local agents and assured have been some- 
what aroused over the flat increase in rates 
and also in seeing the benefits that anti-com- 
pact States have received in being absolved 
from the flat advance. The Illinois Association 
of Local Agents will endeavor to put on 
considerable more steam and get the machinery 
running at full blast by the time the work 
commences. There is likely to be consid- 
erable work to be done, both by companies 
and local agents. 





ILLINOIS NOTES. 


Hester & Burns succeeds A. M. Hester at 
Colfax. 


Sam H. Lea has opened a local agency in 
Chicago Heights. 


W. E. Cottral gets the Northwestern Na- 
tional at Savanah, IIL. 


Bradbury, McHilton & Siler succeed C. A. 
McCanny at Robinson, II. 


E. P. Foreman now has the entire Illinois 
field for the Franklin Fire. 


Joseph E. Anderson secures the agertcy of 
the late F. M. Pratt at Lake Forest. 

There is considerable friction at Farmer 
City. The union companies charge John R. 





Robinson with not being in line and his com- 
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panies have been appealed to to straighten 
out the office. 


The Concordia and Western Underwriters 
go into the M. B. Marvin agency at Free- 
port. 


The Girard transfers from the Union Trust 
& Savings Bank, at East St. Louis, to Fink 
& “oh 

The Manchester has withdrawn from Hills 
boro on account of bad local conditions in 
that town. 


C. R. Virgin of Fairbury, IIl., special agent 
of the German American, has had the mis 
fortune to break his leg. 


Henry Schaefer, who has been with the 
First National Bank at Chicago for twelve 
years, has entered the insurance business at 
Pekin with Robert, Brett. The firm name will 
be Brett & Schaefer. 

The Henry waterworks system will be com 
pleted in the business district of that place in 
about a week. The local agents there are 
of the opinion that the town should be rerated 
after the plant is finished. 


T. F. Clover, a local agent at Henry, was 
recently stricken with locomotor ataxia, losing 
the use of his limbs. He is now in the St. 
Francis Hospital at Peoria, while A. G. 
Humphrey, a brother agent at Henry, is at- 
tending to his insurance business for him. 





WITH THE INDIANA AGENTS. 














SCHEDULES ARE BEING APPLIED. 

_ Special agents in Indiana are doing some 
good work in applying the schedules. They 
are using the revised Indiana schedules, both 
for brick and frame mercantiles. In most 
places in Indiana the rate situation is satis 
factory. The local agents are very glad to 
get rid of the flat advance. 


te ++ 


COMPLICATIONS WILL ENSUE. 

It seems likely that an investigation of the 
loss on the Eckhart Packing Company will 
ensue because of the issue between the as- 
sured and the companies and the explosion 
question. A tank of ammonia exploded, which 
the assured claims was caused by fire. The 
companies claim that the explosion was not 
caused by fire and did most of the damage. 
The risk is located at Ft. Wayne. 

~ + 
INDIANA AGENCY APPOINTMENTS. 
tna—A. E. Barrows Company, Connersville : 
S. P. Van Winkle, Crown Point: John W. Me 
Cormick, Danville. 

American, Newark—John R. Mount, Conners 
ville. 

American Central—W. S. Henderson. Rochester 

Citizens, Mo.—Pfister & Frick, Mt. Vernon 

Germania—F. W. Verborg, North Vernon; J. K 
Roberts, Windfall. 

Girard—G. W. Clemmer, Franklin; Pfister & 
Frick, Mt. Vernon. 

Home—Samuel A. Stewart, Princeton. 

Milwankee Mechanics—N. T. Vanderbilt, Wil 
liamsport. 

New Hampshire—A. M. Weil & Bro. Company, 
Evansville. 

Scottish Union & National—J. W. 
Edinburgh. 


Sun—Hiram P. White, Salem; Jacob Schuler, 
Aurora. 


Mayfield, 





INDIANA NOTES. 

W. L. Davis and W. B. Walsh have formed 
the firm of Davis & Walsh, to engage in in- 
surance at Frankfort, Ind. 

As first announced in this department a few 
weeks ago, Robert Martindale, manager of 
the insurance department of the Indiana Trust 
Company, has resigned. 

The Smith bill, introduced in the Indiana 
legislature, is patterned after the Wisconsin 
anti-compact law, which places the rate mak- 
ing authority in the hands of agents. Several 
business organization are championing the 
measure. Tt will carry considerable weight 
when it comes up for vote. 





The Pheenix of Hartford will hold its an- 
nval special agency meeting at the western 
department in Cincinnati, February 11 and 12. 
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LIFE INSURANCE GIRGLES. 


REPORT OF NORTHWESTERN MUTUAL. 





Company Has Shown a Splendid Development 
and Increases in Business Are Noted 
in All Directions. 





The Northwestern Mutual Life held its an- 
nual meeting the other day and the report 
of the executive committee to the trustees is 
very interesting. They show the company’s 
great expansion within the last few years. 
During the last two years the insurance in 
force has increased $91,000,000. The report 
shows that a decline in the rate of interest 
obtainable on investments makes the accumu- 
lation of a competence slower and more diffi- 
cult than formerly. It requires now $15,000 
to pfoduce the same income which $10,000 
formerly did. The committee shows that life 
insurance furnishes the solution, and thus 
far the only satisfactory one of this problem. 
The committee thinks that the Northwestern 
has gained much by the greater liberality of 
its policies within the last two years. The 
committee states that the expenses in conduct- 
ing the business have been kept down to a 
minimum, Last year the ratio of total expense 
of management, including taxes, to total in- 
comé was 14.91 per cent. The average for 
ten years covering the same item is 16.14. 
In speaking of its mortality experience, the 
committee states that there are now eight 


States and parts of six others from which no. 


business is accepted. The amount loaned on 
bond and mortgage aggregates over $76,000,- 
000. Policy loans amount to $10,746,000. The 
company reports $68,421,000 in actual paid-for 
business last year. It has now $620,681,000 
in force. 





PRIZE WINNERS ARE ANNOUNCED. 

The judges in the recent essay contest of 
the American College of Insurance have an- 
nounced the winners of the cash prizes as fol- 
lows: 

First prize of $200 to I. G. Dieterich of the 
home office of the Federal Life at Chicago. 
Subject: “Best Arguments for Investment and 
Protection.” 

Second prize of $50 to S. R. Tarr, M. A, 
of the advertising department of the Canada 
Life, at Toronto. Subjects: “Best System 
of Following up Prospects,” and “The Most 
Effective Use of Literature.” 

Third prize of $50 to Wilson Williams, man- 
ager for Maryland and Delaware of the Se- 
curity Mutual at Baltimore. Subject: “How 
to Get Best Results in Contests.” 

Fourth Prize of $50 to Edward O. Sutton, 
assistant manager of the Mutual Life at 
Springfield, Mass. Subject: “How to Con- 
vince that To-day Is the Time to Insure.” 

Fifth prize of $50 to R. A. Clark, manager 
for Pennsylvania and West Virginia of the 
Phenix Mutual at Pittsburg. Subject: 
“How to Secure Good Prospects.” 

Sixth prize of $50 to Miss L. S. Pickett, Ft. 
Dodge, Ia. Subject: “Best System of Fol- 
lowing up Prospects,” and other subjects. 

The remaining thirty-one contestants will 
receive as prizes full or partial scholarships. 
These essays contained a great many valuable 
ideas, which will be embodied in forthcoming 
books for students in the more advanced 
courses. 

~~ + 
HILLMON CASE AGAIN TO COME UP. 

The celebrated Kansas insurance case which 
grew out of the alleged death of John: W. 
Hillmon in that State in 1879 has been sent 
back by the United States Supreme Court for 
the sixth trial. The Connecticut Mutual Life, 


which had $35,000 on his death, resisted on 
the ground that he entered into a conspiracy 


with others to disappear, had the report cits 





culated that he was dead and substituted the 
corpse of another man. Hillmon disappeared 
while traveling on the plains with a man named 
Brown, who swore that he had been killed 
by an accidental discharge of a gun: The cir- 
cuit Court of Appeals, at the last hearing, de- 
cided the case in favor of the widow, but the 
Supreme Court reversed the opinion on the 
ground of error in the trial. The equity in 
the case has long since passed away, and is 
now being fought out by attorneys. 
aad oa 
INDIANA LIFE RETURNS. 


The following are Indiana life returns for 





1902: 

Name of Company. New business. In force. 
DE Aden gepuewaess $ 940,449 $8,488,198 
American Central, Ind. ... 2,177,251 6,150,557 
DE Siccwnss senees 02,000 30,339 
Connecticut Mutual ....... 301,740 3,683,387 
Equitable, Iowa .......... 298,750 1,073,029 
Fidelity Mutual .......... 219,995 1,317,723 
| Se 165,541 764,807 
Interstate Life, Ind...... 1,289,423 4,268,309 
Life Ins. Co. of Va........ 03,3 1,716,856 
Massachusetts Mutual .... 862,297 3,772,295 
Meridan Life & Trust..... 802,250 1,552,665 
Mutual Reserve .......... 9 952,46 
Metropolitan ..... 5,189,5 
Metropolitan ........ 2,0 
Manhattan ...... 1,2 ice 4 
New England Mutual ..... 742,357 5,476,420 
Northwestern Mutual ..... 2,134,000 17, "895, 236 
Northwestern Nat., Minn.. 90,347 433,397 
National, Montpelier ...... 24,0388 2,694,256 
INOW BOCK TALS .cccccsccce 6,267,170 26,453,503 
Pacific Mutual .........+.- 84,0 59,6: 
Provident Savings ....... 1,009,000 3,458,004 
Ce eee 12,128 3,795,092 
Provident Life, Phila. .... 283,162 ,690,238 
Royal Union Mutual ...... 2,00 145,000 
ON MEE wcccoscccice 349,629 04,500 
Security Mutual .......... 72,65) 180,523 
SE eae 2,280,561 10,165,806 
ME Sbessede 9 6:0:66% 68,022 1,081,578 
CONS HORDES «oc cccccaseve 300,400 1 "020, 390 

+ ++ 
LIFE APPOINTMENTS. 
OHIO. 
“tna—John H. Carter; Steubenville; Frank J. 


Derricks, Cleveland: Z. T. Hebble, Fairfield. 
Hartford—J. Z. Jones, Cleveland. 
Massachusetts Mutual—Lane Lockwood, 

dusky. 

Mutual, N. Y.—J. ‘Timendorfer, Cleveland; 
_ Harris, Niles; C. F. & J. E. Kraft, Orr- 
ville. 

New York—J. F. Harper, Midland City; R. E. - 
Slater, Cincinnati. 

State—Mrs. Mary Johnston and J. W. Gathen, 


San- 


Cleveland; BE. L. Williams, Chicago. 
Travelers—Charles N. Tigar, Cozaddale. 
INDIANA. 


tna Life—Thomas B. Rader, Jeffersonsville ; 
Louis H. Katter, Huntingburgh; C. €. Curtis, 
Waldron; George E. Witter, Liberty. 

National, Vt.—P. W. Haggerty, Terre Haute; 
- H. Senour and Edward I. Glaser, Lawrence- 
urg. 

New York Life—A. M. Meyers, Evansville; 
Frank W. Davis, Richmond: H. N. McKee, Logans- 
port: C. W. Kimmel, Kendallville; R. A. Funder- 
burgh, Westfield; T. BE. Boyd and J. E. Brown, 
Indianapolis; G. P. Campbell, Bloomington; Ever 
O. Chapman, North Judson; J. S. Peterson, De- 
eatur; G. L. Thompson, South Bend. 

Union Mutual—John Cashman, Fort Wayne; 
H. B. Dannahoo, South Bend. 

Security Mutual—John E. Myers, East Chicago. 

WISCONSIN. 


Conservative Life—E. T. Van Ostrand, Mil- 
waukee ; J. B. Sturtevant, Delavan; W. F. Latham, 
Milwaukee. 

~ ~-7—crccnaaes Mutual—Hubert C. Crook, Ke- 
nosha 

Provident Savings Life—Raymond C. Fairbank, 
Fond du Lae. 


MICHIGAN. 
Fidelity Mutual Life—F. J. Shipp, Gaylord. 
+ al 
PENN’S DECREASE IN MORTALITY. 

The annual statement of the Penn Mutual 
Life shows quite a decrease in current mor- 
tality, probably $200,000 less than usual. Agents 
of the company who have been observing the 
situation claim that the favorable mortality 
record of the Penn Mutual during the last two 
years is due largely to the elimination of the 
“incontestable from date clause.” These agents 
take the ground that would-be suicides have 
kept away from the company. They point to 
the fact that while the Penn had the “incon- 
testable from date clause” it was caught on 
several suicide losses, which raised its mor- 
tality. 


7 + 
COMPANY IS HELD LIABLE. 
Justice Lovely, of the Minnesota Supreme 
Court, has filed a decision of importance to 
life insurance men, and which establishes a 


precedent in that State. The case is that of 








Katherine Otto against the Hartford Life In- 
surance Company, the company being held 
for a $1,500 policy. The court thus writes: 

“When a foreign life insurance company 
appoints a general manager for its State with 
authority to appoint canvassers to be paid by 
the manager, such canvasser, while engaged in 
taking applications on blanks furnished by the 
company, is the agent of the insurer, and his 
acts within his apparent authority are binding 
upon the company. Where such <application 
is made out by the solicitor and the insured 
truthfully states the real facts, but the agent 
writes down his answer incorrectly, and the 
insured signed the application without knowl- 
edge of the fraud, in reliance upon the good 
faith of the agent, the insurer is not relieved 
from the liability contract in the policy.” 

fo + 

CLEVELAND ASSOCIATION’S ANNUAL MEETING. 

The fifteenth annual meeting of the Cleve- 
land Association of Life Underwriters will be 
held at the Chamber of Commerce, at 5 
o'clock, on Saturday, February 7. Aside from 
the election of and installation of officers, the 
most important business to be transacted prom- 
ises to be the action on the resolution to 
regulate the admission of representatives of 
certain classes of companies. The address of 
the evening will be delivered by Jos. J. Dev- 
ney, of the American College of Insurance. 
The membership is now over a hundred and a 
large attendance is expected. 


te 
““TALK WITH WARD"’ IS GONE. 

People miss the familiar “Talk with Ward” 
on the street car cards, which Hubert H. 
Ward, Cleveland general agent of the State 
Mutual Life, has been using of late. In its 
stead Mr. Ward uses the figures of last year’s 
business of the office in comparison with the 
business done five years ago, and the differ- 
ence is so marked that they will attract at- 
tention from any one who happens to glance 
at them. Although the trademark is missing, 
the advertisement is a good one, from the fact 
that it shows “there has been sun’thin’ doin’ ” 
at the office, and people always like the man 
who does things. However, the omission was 
only to make room for other things for a little 
while, and there is not much danger but that 
the phrase will make its appearance later on. 

+ - 
LIFE INSURANCE DECISION. 

Judge Humphrey has given an important 
decision in the United States District Court 
at Springfield, Ill. The case was that of Jacob 
Brown, principal of the schools of Belle 
Flower, in bankruptcy, and the question was 
on the intervening petition of B. B. Butler, the 
trustee, who claimed that two insurance poli- 
cies of twenty-year endowment should be 
turned over to him for the benefit of the 
creditors. Brown contended that the policies 
were made out payable to his wife and that 
they had no surrender value without the 
consent of his wife. The court held that the 
trustee should have the policies, as they had 
an actual value. 


~~ 


~ 


TAKES A MILLION DOLLAR POLICY. 

John M. Mack of Philadelphia has taken 
out the third $1,000,000 life insurance policy 
ever written in the history of the business. 
The Mutual Life of New York wrote all these 
policies, one on the life of George W. Vander- 
bilt and one for the late F. H. Peavey of Min- 
neapolis. The annual premium on the Peavey) 
policy was $48,390, which was the same as 
that on the Mack policy. Three-fourths of 
these policies were at once reinsured, largely 
in English companies. 

Saad Saal 
OBJECT TO CHANGE IN LAW. 

Illinois life insurance men, as a rule, ar 
opposed to the bill introduced into the Illinoi 
legislature, whereby the company is exempte: 
from the penalty in case of an agent rebating 
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unless it has knowledge of the agent’s trans- 
action or was a party to it. Under the present 
law, company and agent are jointly liable in 
case of a rebate. Agents take the ground 
that the company should not be relieved from 
the penalty of the law. It should appoint 
such agents as it is suse will not rebate. Com- 
panies that are appointing any agent that pre- 
sents himself should assume the liability that 


goes with such characters. 
+ 


LIFE NOTES FROM YOUNGSTOWN. 

Recently the Metropolitan got a new agent 
at Youngstown, O. He had had no experience 
in life insurance, but had good nerve and 
tackled Banker Wick for $100,000. He se- 
cured $50,000, and General Agent Wilson of 
the Prudential secured the same amount. 

F. B. Hawkins, the new general agent of the 
National of Vermont at Youngstown, is taking 
steps to organize the four counties in his ter- 
ritory. He was formerly with the Northwest- 
ern Mutual at South Bend., Ind., and has a rec- 
ord as a good, steady producer. He has taken 


ar. office at 110 West Federal street. 
“+ Dad 


LEADERS FOR THE BERKSHIRE. 

The two leading general agencies of the 
Berkshire in the West, in rank of new busi- 
ness in 1902, were the Pittsburg office in 
charge of H. D. W. English, and the Chicago 
office in charge of W. D. Wyman. The lead- 


ing producer in the ranks of the company was. 


William M. Furey at Pittsburg, whose per- 
sonal writings were in excess of one-half mil- 
lion. 
Sad + 
NEW YORK LIFE AND REBATES. 

The New York Life now requires every ap- 
plication to be accompanied with a signed 
statement by the agent, pledging his word on 
his honor that he has in no manner divided 
commissions with the assured. If he violates 
the pledge he makes himself a perjurer. The 
company is making every effort to stamp out 


rebating. 
+ + 


MANY LIFE INSURANCE FRAUDS. 

During the past few months there have been 
more life insurance frauds in the same length 
of time than for any previous corresponding 
period. It is thought that the publicity given 
to these frauds sets men to thinking and starts 
them in the same direction. The substitution 
of a healthy risk for an unhealthy one is the 
most common procedure. Even with the in- 
spection system that is used by companies 
many of these cases slip through, owing to the 
conspiracy between the medical examiner and 
the agent or by the asistance of the medical 
examiner alone. 

ewe w 
COST OF LIFE INSURANCE. 

“Does life insurance cost more than twenty 
years ago?’’"—Inquirer. 

“Tt does, considerably more. An ordinary 
life policy. age 30, for $1,000, taken out in 
1881, cost $17.55. A similar policy taken ont 





[STATE “AGENCY.” 
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An ambitious man can ob- 
tain the best contract, in the 
best company, for one of the 
best States in the Union, if he 
can fill the requirements. 


Address 


WM. BOSWELL, 
Ageacy Director, Security Mutual Life, CINCINNATI, 





this year on a man of the same age would 
cost $19.60, or $2.05 more. The increased cost 
is due to the decrease in the earning power of 
money. At 5 per cent interest $100 would 
yield in a year five dollars. At 4 per cent in- 
terest it would take $125 to yield five dollars. 
That is the secret of the increased cost of in- 
surance. Many. of us may live to see the 
time wher the average rate of interest will not 
equal 3 per cent on gilt-edged securities and 
the cost of insurance will be further advanced. 

“Tf insurance policies demand a higher pre- 
nuum now than in the past, they nevertheless 
are far more liberal than the policies of twenty 
years ago. They are more adaptable to 
changed circumstances. They contain valu- 
able options, and possess a present cash value. 
In fact, -the life insurance policy of twenty 
years ago was a life insurance policy only; 
to-day it is a collateral and negotiable security 
in addition.”—Travelers Record. 





REBATING PROPOSITION IN CHICAGO: 





One of the Most Flagrant Abuses Found in the 
Big Western City—Its Salient 
Features. 





The Chicago rebating proposition is prob- 
ably the stiffest that an honest agent has to 
meet. Rebating is bad enough in other cities, 
but in Chicago it reaches the acme of hideous- 
ness. In other years it was probably worse 
than now, because there were more companies 
that were pushing for December business. 
It was not difficult then for an agent to have 
on hand a line of December customers whom 
he could switch from company to company, 
completing the circuit in five or six years 
and then beginning again. This year there 
are only two companies that are writing much 
rebated business in Chicago, they both hailing 
from New York. The Illinois Life is entirely 
out of the high pressure business this year, it 
writing only about $100,000 in Chicago during 
December. It was in the market last year, but 
the management has entirely eliminated the 
high pressure system. There have been various 
rumors to the effect that the New York 
Life agents were rebating promiscuously, but 
if they do so it is without the knowledge of 
the company. It can be said with all sincerity 
that the New York Life strives to prohibit its 
men from rebating. It has done more than 
the other big companies to hold its solicitors 
in line on this question. The Equitable, once 
a famous high pressure company, is never 
heard of in rebating circles. President Alex- 
ander and his advisers deserve all credit for 
this much needed reform made in the Equit- 
able. There are one or two small companies 
that are occasionally heard of as having a 
spasm of rebating, but the large bulk of the 
“flyer” business in Chicago is written by two 
companies whose agents are openly in the 
market, rebating in some cases as high as 95 
per cent of the first year’s premium. 

Honest agents find it more difficult than ever 
to sell straight business during December. 
Business men in the citv are %etting more and 
more educated un to the rebating system, or 
rather educated “down” to it. 

There are in the city what mav be called 
a “professional” class of men who aim to 
carrv this cheap insurance for one year and 
then switch to another company. Thev carry 
sufficient insurance to protect their families 
and business in companies in which they have 
confidence and which do not rebate because 
they know if they are allowed a rebate they 
are assisting to pav fhe rebates of 
other new policyholders. Hence in car- 
rying their selected life insurance they 
patronize those comnanies which do not coun- 
tenance rehating. Inasmuch as insurance is 
cheap in December with the rebating com- 
panies they are willing to pay from $5 to 
$10 a thousand and lapse the policy at the 
end of the year. Formerly they relied on 
some life insurance solicitor to switch them 





from company to company until the circuit 
was completed. With only two or three com- 
panies now in the market offering bargain 
counter rates, it is difficult for these men to 
follow out their old program. Brokers try 
almost every office in the city where they 
think they have a chance to try to place these 
men who want cheap insurance for a year. 
Most offices, however, possess a list of these 
professional cheap men and will not insure 
them unless they are confident they are tak- 
ing straight insurance, paying dollar for dol- 
lar and intend to renew. 

The causes of this foul smelling practice in 
Chicago are high commissions, and the bonus 
system. Men are required to fill their quota to 
get a bonus and so they rebate their full com- 
mission. 





STATUS OF NATIONAL REGULATION. 

The New York life insurance’ companies 
which took an active interest in promoting the 
proposed bureau of insurance at Washington 
in connection with the new department of 
commerce are much disappointed at the defeat 
of their measure. The Mutual and the New 
York Life have been particularly interested in 
putting the matter through, and the fact that 
the insurance bureau was proposed at all at 
this session is undoubtedly due to their influ- 
ence. The fire insurance companies took no 
interest in the passage of the bill. 

It seems to be settled now that the insurance 
proposition will not come up again in either 
‘branch of Congress as an adjunct of the de- 
partment of commerce measure. It may be 
that a special bill will be introduced establish- 
ing a National insurance department. The 
defeat of the insurance bureau is now claimed, 
by those familiar with the situation, to be due 
to personal grievances between certain mem- 
bers of Congress, and that the measure was 
not acted upon according to its merits. The 
fight over the insurance bureau seems to have 
been between Mr. Hepburn, chairman of the 
committee having the department of commerce 
bill in charge, and Representative Corliss of 
Michigan, who is said to have a_ personal 
grievance against Mr. Hepburn on account of 
Hepburn’s previous attitude toward legislation 
favored by Corliss, and that this antagonism 
led Representative Corliss to do all in his 
power to defeat the measure favored in this 
instance by Mr. Hepburn. At any rate, the 
defeat of the National insurance bureau is at- 
tributed to Mr. Corliss more than to anyone 
else, and his antagonism to Mr. Hepburn, 
who was in favor of the bureau, is well known. 





LIFE NOTES. 


Geo. W. & A. D. Riess have been appointed 
as district managers for Randoloh county, IIl., 
for the Mutual Life of New York. 

The Pelican, issued by the Mutual Benefit, 
makes its appearance. It is edited by A. A. 
Drew, and he knows how tq do it. 

The life insurance agents in Stark county. 
Ohio. have taken the preliminary steps toward 
forming a local life underwriters association. 

By a misprint the John Hancock Mutual 
was credited in last issue with writing $1,000,- 
90 in Ohio last vear. The amount should 
have been $4,000,000. 

It is reported that the New York Life in- 
tends to purchase a piece of real estate in 
Youngstown, Ohio. on which will be erected 
a large office building. 

Frank D. Smith. formerly sunerintendent of 
agents of the Fidelity Mutual Life in Michi- 
san, becomes inspector of agencies for the 
Tilinois Life. 

The State Mutual Life has onened a general 
agency in Duluth in the Wolvin building. 
Charles L. Friederichs has been appointed 
manager. 

Several life insurance companies have lately 
heen the victims of a band of Italians, who 
defraud bv the substitution of bodies. This 
band is said to be located in New York. 

H. F. Norris, the new superintendent of 
agents of the Northwestern Mutual, was in 
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Cleveland last week on his way East, on’ a 
tour of inspection. 

Hon. Henry Bohl, superintendent of agents 
of the Western & Southern Life at Cincinnati, 
has now been brought out as Republican can- 
didate for membership of the Board of Public 
Service at Columbus, O. 

The creditors of the Cincinnati Life Asso- 
ciation will receive in a short time their final 
dividend, which amounts to 25.80 per cent, the 
total of this dividend being $9,985.30. A 9 
per cent dividend has been previously paid. 


Judson E. Rice of Grand Rapids, district 
superintendent of the Mutual Life of New 
York, has returned to the hotel business. His 
successor in Grand Rapids has not yet been 
appointed. 


W. L. Atkin of the Detroit office, Home 
Life of New York, wrote a policy last week 
whose premium was $1,647. Mr. Atkin was 
formerly with the National Life, with head- 
quarters in Grand Rapids. 


The Cleveland district of the Equitable of 
New York stood nineteenth in the production 
of new business last year among fifty of the 
company’s offices. It led Ohio by a good mar- 
gin. 

William A. Moore has been elected secre- 
tary of the Phcenix Mutual Life. He has 
been connected with the company for twenty- 
eight years, and is advanced from the assist- 
ant secretaryship. His main work is in con- 
nection with the agency field. 


E. M. Post, associated with Bruce Whit- 
ney, manager of Wisconsin for the Mutual 
Life, has been appointed manager for the 
northern peninsula of Michigan and fifteen 
counties in northeastern Wisconsin. Mr: 
Whitney will have the rest of Wisconsin. 


R. L. Crescy has resigned as Illinois man- 
ager of the Fidelity Mutual Life. He will 
probably remain with the company as a gen- 
eral agent, but he relinquishes his control of 
the state in order to give more time to his 
private business. 


Senator Brown of Lapeer County, ‘ Mich., 
has introduced a bill in the Senate which 
provides that suicide cannot be used as a de- 
fense for refusing payment on life insurance 
policies, unless it can be proved that the in- 
sured took out a policy with the intention of 
killing himself. 


The Franklin Life of Springfield shows the 
following increases for last year: Increase in 
premium receipts, 27 per cent; increase in in- 
terest receipts, 28 per cent; increase in reserve 
account, 24 per cent; increase in admitted as- 
sets, 23 per cent; increase in surplus.account, 
27 per cent. 


The good people of Lakewood, a suburb of 
Cleyeland, know a good man when they see 
him, as is demonstrated by their .desire to 
make Otto S. Carpenter, general agent of the 
Union Central, mayor of their town. Mr. 
Carpenter is a Republican and would make an 
excellent officer, but he is a very busy man. 
It is hard to say whether he would accept a 
nomination or not, ‘and so far he has refused 
to commit himself. 


WANTED 











BY AN OLD-LINE LIFE 
INSURANCE 
COMPANY 


Solicitors to whom will be paid a 
salary and also brokerage. 


This applies to the moderate producer as well as 
large writers and also to those contemplat- 
ing taking up life insurance work. 


Address “CONFIDENTIAL,” 
Care The Western Underwriter Co., Cincinnati, 0. 


GOSSIP ON LIFE INSURANCE. 


It is understdod that the Travelers will not 
put much pressure on its agents this year for 
a large volume of business. Applications are 
now reaching the home office at the rate of 
about $100,000 a day, and thts volume is about 
all the company can handle advantageously. 
Some of its managers believe that with its new 
field organization $50,000,000 could be pro- 
duced under pressure this year, but such an 
amount would necessitate a cutting into the 
surplus to put up the reserve. The company 
is understood to desire from $25,000,000 to 
$30,000,000 for the year. 


A prominent general agent takes a view 
on the admission to underwriters associations 
of representatives of new or reorganized legal 
reserve companies, quite at variance with the 
position’ of the Detroit, association. He holds 
that these associations should look upon the 
agent as an individual and not as the repre- 
sentative of a company. If he is the kind of 
a man the other members desire to fraternize 
with, let him be admitted; if not, let him not 
be recommended for membership. Even if 
the members of associations object to admit- 
ting representatives of certain classes of com- 
panies, he thinks they should be kept out by 
quietly declining to recommend them. He 
considers that a resolution or constitutional 
provision, with a time limit, will antagonize 
certain companies and their agents; and, when 
the time limit expires, these agents, then eligi- 
ble to membership, will refuse to have any- 
thing to do with associations. These men, 
then being a numerous class, by remaining 
outside, would impair the usefulness of the 
associations. 








A district manager, with a long home office 
experience with a prominent company, holds 
a different opinion on the object of the ex- 
amination of life companies of good standing 
from the often-expressed one, that it is a 
desire for “graft” in the form of examina- 
tion fees. He says that he has watched a 
number of examiners, and their great desire 
seems to be to impress the officers with their 
profound and intimate knowledge of the busi- 
ness in the apparent hope of securing a good 
home office job. 

One manager has adopted a simple and 
somewhat effective plan for sifting would-be 
agents. Representing a large company gen- 
erally supposed to pay high commissions, he 
has been besieged with men of fine ability 
as producers, according to their own state- 
ments, who desired to engage with the com- 
pany, bet “will want an advance, of course, 
for a few weeks until I get a start.’ He in- 
forms them that he has no reason to doubt 
their ability, but, as he does not know them, he 
would suggest that they deposit two dollars, 
the amount of their license fee, as a guarantee 
of good faith. Many of them take the mat- 
ter under advisement and never come back. 
Apparently, they have not two dollars’ worth 
of faith in their own ability, or else they find 
an “easier” man to deal with. 
the National Life of 
Vermont issued its “Investment Insurance 
Trust Bond,” George H. Olmstead, general 
agent at Cleveland, expressed the belief that it 
would result in the agents in his territory writ- 
ing more investment business. The prediction 
has proven correct. Although the bond has 
been on the market less than ‘six months, there 
has been an appreciable increase in the ratio 
of premiums to insurance on the new business 
written. The bond was gotten up by one of 
the company’s general agents, and up to the 
present time he has not prepared much liter- 
ature to aid in its sale, and yet some of the 
company’s agents are selling it almost exclu- 


Last summer, when 





sively. With this one form they can furnish 











practically anything from a whole life policy to 
a twenty-year gold bond or an annuity. 


- An Illinois life insurance manager who has 
been studying the field outside of Chicago 
finds that it is very difficult to get men started 
to work and keep th€m working, because of 
their lack of knowledge of the business. Good 
men who have made a success in other lines 
of soliciting are started to work for life in- 
surance companies and fail. They get dis- 
couraged because the business seems so com- 
plicated, when in competition with other com- 
panies. They know little or nothing about 
these other companies, and hence are not in 
a position to do effective work. This manager 
claims that he has had many experiences of 
this character. He believes that it would re- 
quire two years to get a man well fortified to 
get out and accomplish the right kind of 
results. 

The National has been doing an increasing 
business in annuities of late. In one case, not 
long ago, an eastern agent sold an annuity, re- 
quiring the payment of $100,000 cash by the 
applicant. Such premiums are not very un- 
common with the Mutual Life, but when one 
of the so-called “‘little’ companies gets one it 
is more a cause for remark. The National has 
a nice way of paying annuities. The contract 
is inclosed in the pocket of a book of drafts, 
each of which is dated and drawn for the 
amount due each year and payable through 
any bank by signature of the annuitant, at- 
tested by the banker. 

Of course, in times like the present, when 
there are good opportunities for investment and 
excellent ones for speculation, annuities do not 
appeal to owners of idle money as much as 
they do in times like those in ’96 and ’97. 
Nevertheless, it is a wonder more of them are 
not sold. There is no other device by which 
the owner of an amount of money the interest 
on which will not quite support him, can use 
the interest and part of the principal and be 
sure his source of income will not become ex 
hausted before his death. A man with money 
enough to purchase a good annuity can protect 
himself and his family and entirely drive away 
fear of future want by buying a joint annuity 
for the lives of himself and wife, with a life 
insurance policy with an installment option on 
his own life in favor of each of his children. 

The return of Dr. S. M. Pearman, the well 
known agency director of the New York Life 
in Chicago, to membership in the Chicago 
Life Underwriters Association, has created 
considerable comment. When Dr. Pearman 
first came to Chicago as manager of the 
Equitable he was taken into the association 
with much eclat, being considered a splendid 
addition to the ranks. He impressed members 
by his able discourse on the ethics of 
business, and then later started out in a hig! 
carnival of rebating that 
equal in Chicago. 


the 


has never 
Dr. Pearman, however, has 
mended kis ways and conducts a very 
office at presert. When he applied for ad 
mission as a new member recently it was { 
that he might be defeated on account of | 
past record, so it was arranged for him to 
up Lis back dues and simply be reinstated 

the membership. 
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BOOK FOR ADJUSTERS. 


The well-known adjuster, W. H. Dan- 
iels of Chicago, has issued a book. giving 
a comprehensive explanation of the va 
rious rules for the apportionment of los: 
It is a handy reference book, containin 
many illustrations of complex apportion 
ments under specific and blanket policie 
Price, $1.50 in morocco. 

THE WESTERN UNDERWRITER COMPANY 

Chicago. Cincinnat:. 
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“AMONG THE CASUALTY MEN. 








AGREEMENT IS NO LONGER IN EFFECT. 





Railroad Instalment Business Is Giving the 
Companies Much Concern as Margin 
of Profit Is Small. 


The agreement as to railroad rates entered 
into a year or so ago by many of the compa- 
nies writing a railway instalment business is 
no longer in force, as harmony did not prevail 
in the ranks. The subject of railroad busi- 
ness has been given much attention on part of 
the companies, as most of them claim the mar- 
gin of profit is so small that it really does not 
pay to continue in this line The Travelers 
cut off a good amount of this class of business 
last year. Southern business is not profitable 
from any standpoint, and other lines in the 
West and North have also been found un- 
profitable. Some general agents who handle 
this business come out very well, while others 
representing the same company follow a los- 
ing game. The business, therefore, is not one 
that appeals strongly to the companies. There 
is too much of it that is written below cost 
or too large concessions are given to secure 
the franchise. The business is hardly profita- 
ble unless it is connected with trunk lines. 
The small roads have never shown up well. 





INDIANA CASUALTY RETURNS. 


The following are Indiana casualty returns 
for last year: 


Losses 
Name of Company. Premiums. Incurred. 
AA TRIO. 0 oc 6 sicicvtice a See eee 
nn Seren 33,946 $11,836 
American Surety ............ 27,267 1,376 
American Bonding ........... 10,537 150 
ara er 609 


City Trust Safe Deposit & Sur. 1,941 «1... 
Continental Casualty 
Employers Liability 





Fidelity & Casualty ......... 22,481 
Fidelity & Deposit ........... 26 
Federal Union Surety ........ 345 
Ifartford Steam Boiler ....... 2,345 
london Guarantee & Acc..... 15,994 
Lloyds Plate Glass .......... 2 905 
Maryland Casualty’ .......... 14,838 
Metropolitan Plate Glass 2,345 
ei! ee ee ‘ 397 
New York Plate Glass........ 8,177 2,921 
Ocean Accident & Guar...... 31,858 9,775 
lreferred Accident ......... 24,745 8,460 
_ , SEP renee 40,417 22,584 
IE ir ice accion, atria 6d Wrst, nia 77,502 30,010 
United States Casualty ...... 28,935 12,436 
United States Guarantee ..... 565 Ment A 
United States Fidelity & Guar. dg 3 7,599 
Union Casualty & Surety. 7,142 9,231 
United States Health & Ace. . 24,679 14,005 
as ~ 


CONTINENTAL CASUALTY CHANGES. 

George Burgess, for some time past manager 
of the Continental Casualty at Cleveland, has 
heen promoted to the assistant managership of 
the factory department at the home office. He 
Is succeeded at Cleveland by W. W. Sharp, 
who for some years has been an agent of the 
Mutual Life. Through his wide acquaintance 
with life agents, Mr. Sharp expects to build 
up an increased brokerage business as well as 
enlarge his agency force. He has Akron and 

Lorain in addition to Cleveland. 

~ ~~ 
TRAVELERS AND ITS YEAR. 
peaking of its year’s work in its accident 
brsnch, the Travelers stated that it decided to 
pu’ its railroad instalment business on a self- 
u porting basis. It went off some roads en- 
tii ly, and although it decreased its premiums 
$7..000 in its railroad department, its entire 
ac- lent premiums increased $50,000. Further- 
me it says: 

the accident department a new and orig- 


ine. policy called the accumulation policy was 
int’ duced in the month of May. This contract 
con‘ains but one restriction, whereby suicide is 
ex led. Its success has fully met our expec- 
tat. ns. At the same time the company an- 
no -d that it would duplicate the latest policy 
torr. s of any other responsible company writ- 
ing .ccident insurance. This step became nec- 


ess because certain companies had entered 
upon a career of ruinous competition, in the 





course of which the market was flooded with 
a variety of accident policies, each purporting 
to outdo the others in liberality, and bringing 
the business into a condition of confusion ap- 
proaching disrepute. It was expected that an 
offer to duplicate these policies would result 
in an immediate and effective check upon such 
methods, and in this we have not been disap- 
pointed. These practices were employed prin- 
cipally by companies having little to lose, even 
if the entire structure was swept away, and 
hoping by their bushwhacking methods and 
their specious claims of enlarged benefits to 
obtain advantages over safe, conservative and 
substantial insurance. 

“The new year was marked by what is prob- 
ably the most important announcement ever 
made in the history of accident insurance. A 
new policy was placed in the field, embracing 
the accumulative features of the accumulation 
policy as well as a scale of liberal payments 
for losses sustained in consequence of surgical 
operations. These benefits will be granted not 
only to all new policyholders, but they have 
been voluntarily extended to out&tanding con- 
tracts, to take effect upon their renewal during 
thé year 1903. The accumulation feature not 
only rewards the persistent policyholder, but 
gives the agent a most persuasive argument 
with which to renew his business. 

ee - 
CASUALTY APPOINTMENTS. 
WISEONSIN. 

Fidelity & Casualty—A. I. McKenney, Osseo. 

First National Accident—Calvin S. Thomas, 
Clinton. 

La Crosse Mutual Aid—wWillie E. McDonnell, 
Argyle. 

North American—C. H. Hoffman, Beloit; W. 8. 
Audiss, Oshkosh. 

Northwestern Accident & Benefit—C. H. 
glam Black River Falls; S. N. Groose, Beaver 

yam. 

Northwestern Accident , Ed. B. 
Schwanbach and A. A. Behling, Milwaukee. 

Union Casualty—Alfred Krieger, Milwaukee. 

Union Accident & Benefit—Frank G. Hessler, 
Antigo; Andrew Sampson, Stoughton. 

Western Relief—Henry Bohmsach, Marshfield ; 
L. J. Randle, Merrill; J. F. Kemmerer, Clinton. 

Western Relief—V. W. Chander, Beloit; Paul 
Kvenmoen. Blair; Walter McAfferty, Lake Geneva. 

+ rns Casualty—Roy E. LaMere, Lady- 
smith. 





MICHIGAN. 


Fidelity & Casualty—M. E. O’Brien, Laurium. 

Fidelity Accident & Protective, Mich.—H. Den- 
nis, Detroit; Frank Hughes, Manistee; Calvin 
Dill, Owosso; Daniel Wier, Ontonagon; Bert 
one, Shepardsville; Frank Montague, Van- 
derbilt. 


Pacific Surety Co., Cal.—Jeremiah Brennan, 
Wyandotte. 


Ann Arbor Sick & Accident—W. A. Roe, Lan- 
sing. 


INDIANA. 


American Surety—T. Wilson Annabal. Peru. 
Fidelity & Casualty—E. P. Moore, Mitchell. 


~~ Sad 
TRAVELERS’ ANNEX. 

The stockholders in the Travelers are hav- 
ing the Travelers Indemnity chartered to be 
ready for an emergency. Should the company 
win in the suits now pending in Ohio and 
Illinois, to test its right to do a liability busi- 
ness, the charter may not be used for some 
time. Should it lose, it will be in shape to 
transfer its entire liability business to the new 
company. It may be found desirable to do 
this, even though it win the suit, as the com- 
pany recognizes that the fact of its writing 
liability insurance is used as an argument 
against it as a life company. The charter of 
the Travelers Indemnity is broad enough to 
let it do all kinds of casualty business, but 
the Travelers personal accident branch will 
probably continue with its life department in 
any event. : 

It is very likely that the insurance commti- 
tee of the Connecticut legislature will report 
favorably on the Travelers Indemnity. The 
officers of the company at a hearing before 
the committee stated that owing to hostility 
in some parts legislation might be passed to 
compel the company. to give up its liability 
lines, and it wanted to be under cover in case 
such action was taken. 

SITUATION IN PLATE GLASS CIRCLES. 

There is very little in the way of a compact 
in plate glass circles now, and each company 
is doing its own underwriting. Even with 





the increase in the price of glass, and prac- 
tically open competition, most companies will 
show a good profit. The general tendency 
is to let the companies that want the business 
at greatly reduced rates take it and assimilate 
it to their satisfaction. The leaders are hold- 
ing out for good rates and turning down bad 
business. 


MERCANTILE BURGLARY IN CHICAGO. 

The United States Fidelity and Guaranty 
and the Fidelity and Casualtv are now doing 
quite a substantial burglary business in mer- 
cantile lines in Chicago. This class of bur- 
glary business has been tabooed by other com- 
panies, but with the experience now before 
them, these two companies believe there is 
money in it. They select the portions of the 
city and suburbs in which they operate, and 
only cover stocks of goods and not money. 
There seems to be a good field in the jewelry 
trade in Chicago. Companies writing mercan- 
tile lines will cover goods in show windows, 
but a limit is placed on the value. If some- 
one acquainted with the jewelers in a big city 
like Chicago worked up that trade, there would 
be a large amount of premiums gathered. It 
is readily understood that the jewelry business 
in Chicago amounts to something, when it is 
known that some houses carry $200,000 in 
diamonds alone. The companies cover stocks 
of goods in safes also. 





CASUALTY NOTES. 


The Maryland Casualty is about to begin 
writing mercantile burglary insurance. Here- 
tofore it has written only bank, residence and 
mercantile safe burglary. 


Charles B. Erringer, agent for the Com- 
mercial Mutual Accident at Cincinnati, won 
first prize in its contest for agents who wrote 
the most business during 1902, he heading the 
list of the entire agency force throughout the 
country. 


A shoe dealer in Cincinnati is said to be the 
victim of a strange loss of $200, he having in- 
sured Joshua Batterson, a customer, against 
accident as long as he wore the shoes bought 
of the house. He was hurt a short time ago, 
and, as he had a pair of the firm’s shoes on, 
he has sent in his claim to the shoe dealer. 


The Travelers has recently issued a new 


‘accident manual. Very few changes in rates 


are made, except some slight increases on 
stationary engineers and certain classes of iron 
workers. Some points in classification are 
made plainer, especially distinctions between 
contractors when employed, when unemployed, 
supervising and not supervising. 


Lamb, Thomas & Co., who bought the 
agency’ of Long Bros. & Co. of Youngstown, 
Ohio, dropped: the Ocean Accident for lia- 
bility business and took on the AZtna. The 
Ocean has secured as agent Horace P. Heedy, 
who had been previously engaged in the iron 
business and in banking, and is securing a 
nice business through his agency. 


J. B. Arnold, who has for several years held 
the position of agency manager for the A®tna 
Life in its accident department, has been ap- 
pointed to the position of manager, eastern 
railway department, and given authority to 
continue the insurance of railway employes 
under franchises secured through former Gen- 
eral Agent M. C. Long of Cinemnati, and’ to 
secure franchises for the insurance of railway 
employes upon other roads in the eastern and 
southern sections of the country. Mr. Arnold 
will, for the present, make his headquarters 
at No. 220 West Fourth street, Cincinnati, O. 


A. O. Kaplan, general agent of the credit 
department of the Ocean Accident for the 
central department, has prepared a_ booklet 
for the use of credit men and others likely to 
be interested in credit insurance, which con- 
tains much interesting information in small 
space. Extracts from Mr. Kaplan’s address 
before the Louisville Credit Men’s Associa- 
tion last summer give the principles, plans 
and purposes of credit insurance. A synopsis 
of the national bankruptcy law, summary of 
failures in the United States since 1875, pan- 
ies of the nineteenth century, and a number 
of valuable tables are other features. 
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To open, contro] and develop ter- 
OF ILLINOIS. 


CHICAGO, ILL. 


GEORGE W. RIGGS, Pres. _ 
W. P. CRENSHAW, Supt. of Ages, 
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INSURANCE COMPANY, 


‘ OF AACHEN, CERMANY. 


UNITED STATES BRANCH 
-— 46CEDARST. —-_ 


New yor*- 












“SURPLUS LINES.” 


Associated Allied 


Underwriters. Underwriters. 
Aggregate Wealth of Underwriters Over $3,000,000. 
BOUGHAN & COMPANY, Atty’s and Managers, 


‘19 Liberty St., N. Y. City. 


A. L. McCRAE, Manager Western Dept. 
151 LaSalle St., CHICAGO. 


SURPLUS LINES 


NEW YORK AND NEW ENGLAND UNDERWRITERS 


30 Subscribers at $2,500 each - += + $75,000 
Premium fund over - += = = = = 25,000 
Total security to policyholders over $100,000 


NEW YORK & NEW ENGLAND UNDERWRITERS “TRUST 
FUND POLICY” 70 Per Cent fof all premiums received deposited in 
EASTERN TRUST COMPANY of New York City for the protection of 
policyholders. 


BREMER, FISKE & RING, Attorneys, 
80 & 82 Williams Street, New York City, N. Y. 


















They all say: ‘‘The largest and strongest Lloyds in the 
West.’’ We simply say: 


American Fire Underwriters 
OF CHICAGO, ILL. 


Organized October, 1901. 





JOHN L. LUCAS, General Manager and Attorney. 
General Offices : ‘'The Temple,” Chicago, Ill. 


SURPLUS LINBS SOLICITED AT TARIFF RATES. 
JOHN L. LUCAS & CO., - U. S. General Agents, 


184 LA SALLE STREET. CHICAGO, ILL. 





CHAS. 8S. HOLLINSHEAD, E. R. DANNELS, Secretary. 
Presiden.. M. JOS. NOWLAN, Asst. Secretary. 


FIRE INSURANCE ONLY.: 


UNION—OF PHILADELPHIA 
INSURANCE COMPANY. 


|] INCORPORATED 1804. | =| LOSSES PAID, $18,070,003.00. | 


HOWARD HUDLER, Special Agt., | D. E. JULIAN, Special Agent. 
159 La Salle St., Chicago, | M. F. GRIM, Special Agent. 


Illinois, lowa and Missouri. 
C. W. KIBBEE, General Agent, | 49% N. Hight St., 
COLUMBUS, 0. 


St. Paul, Minn., 
OHIO, MICHIGAN and KENTUCKY. 








Wisconsin, Minnesota and No. Michigan. | 
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Founded A. D. 1792. 


Insurance Co. of North America 


PHILADELPHIA, PA. 











CASH CAPITAL - - - 
GROSS ASSETS _ - - - 
Total Liabilities except Capital 
Surplus as to Policyholders 
GAIN IN GROSS ASSETS - - 
GAIN IN NET SURPLUS - - 


Synopsis of the llth Annual Statement January Ist, 1903. 


$5,713,994 56 | Receipts for Premiums, etc., in 1902 
4,988,589 05 


- i - $ 3,000,000 OO 
10,702,583 61 
$7,113,718 17 

Paid for Losses and Expenses, etc., in 1902 6,448,084 38 


- - - $ 682,353 72 


315,636 65 
111,810,702 O1 
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LOSSES PAI D from organization to Dec, 31, 1902 -= 





J. F. DOWNING 


General Agent 
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Western Department, ERIE, PA. 


ESTABLISHED IN 1864. 


W. N. JOHNSON Assistant General Agent 
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